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Stories of the Week 
Philosophy of the Wek 
Gags of the Week 


of the Week 


Shortly before the wife of a prom- 
inent commercial refrigeration manu- 
facturer returned from a summer sol- 
stice on Cape Cod, her executive hus- 
band ordered seven potted dahlias 
from a florist. 

“Unfortunately, dahlias are out of 
season just now,” he was told. “How 
about seven lovely geranium plants?” 

“They won’t do,’ sputtered our 
friend. ‘‘When my wife left for Cape 
Cod we had seven dahlia plants in 
our home. For one reason or another 
they aren’t around now. Spare no ex- 
pense! I must have dahlias!” 


“Go away, Nuisance,” a refrigera- 
tion serviceman warned an ex-ap- 
prentice. “I fired you three weeks 
ago.” 

“Yeah, you did. That’s why I’m 
here. Momma wanted me to find out 
if you were still in business.” 


Philosophy of the Week 


“You can’t take it with you,” our 
grandfathers wisecracked. 

But you and I can’t keep it now, 
while we’re still alive. 


Gags of the Week 


One appliance dealer told another: 

“Summer heat doesn’t bother me. 
When night temperatures rise to 90, 
I crawl under my electric blanket and 
adjust it to 72.” 


“There was a man who called a 
spade a spade—until he stumbled 
over one in the dark.” 

—Santa Fe Magazine 


Humor from Abroad 


Visiting his friend Lord Inverchapel 
at Lock Eck in Scotland, French 
playwright Armand Salacrou watched 
a flock of hens bustling around sev- 
eral cages which enclosed roosters. 

“Do you separate the roosters from 
the hens here?” he probed. 


“Only on Sundays, sir.” 
—Aux Ecoutes Du Monde, Paris 


Doubtfully the young mother ex- 
amined a toy. 

“Isn’t this rather complicated for 
a small child?” she tentatived. 

“This educational toy,” replied the 
shop assistant, “is designed to help 
children live in the world of today. 
Any way they put it together it is 
wrong.”—World Digest 


Add Salesmen Stories 


Wide-eyed the nine children of a 
\Vest Virginia mountaineer watched 
Salesman Sam perform his morning 
ablutions. (Sam had parked his car- 
and-trailer near their shack the pre- 

ous night.) 

fe washed, shaved, filed his nails, 
ombed his hair, brushed his 

thes. ... 

“Gee, Mister,” exclaimed a leggy 
hoy, “you sure are a lot of trouble to 
‘ourself, ain’t you?” 


Hot, tired, disgusted, and out-of- 
8°65, Salesman Sam rolled up to a 
©.c-pump service station at a for- 

1 junction of dusty back-country 
roads, 

\n attendant was there, dozing in 
tl» shade, but didn’t move. 

Hey, you!” exploded Sam. “I’m 
lc t. What do you call this dried up, 
&§ dforsaken, miserable hellhole?” 


‘That’s near enough, stranger.” 


=f 


ne 


In response to Sam Salesman’s 
kiock, a gorgeous gal opened the 
dor widely. Attired carelessly in a 
filmy negligee, she smiled, and wel- 
co ned him openly. 

Er, ulp, ummm,” he gulped. “Is 
yoir husband home?” 

(Concluded on Page 8, Column 1) 
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RACCA Will Hold 
Annual Meeting In 
Chicago Nov. 3-4 


NEW YORK CITY — The Refrig- 
eration & Air Conditioning Contrac- 
tors Association, Inc. announced that 
it has invited Senator Paul H. 
Douglas (D., Ill.) to head up the 
speakers from government and in- 
dustry who will address the group’s 
6th annual convention. 

The convention will be held Nov. 
3-4 at the Hotel Knickerbocker in 
Chicago in conjunction with the 7th 
All-Industry Refrigeration and Air 
Conditioning Exposition. Sen. Doug- 
las has been asked to speak at the 
luncheon meeting on Nov. 3. 

Two other speakers from govern- 
ment will discuss wage and hour and 
price controls. Jerry Mitchell of the 
U. S. Department of Labor will ex- 
plain wage and hour controls, while 
another speaker, to be announced 
later, will clarify price controls as 
they relate to contractors. 

A variety of subjects will be 
covered by industry speakers. A rep- 
resentative of a refrigeration equip- 
ment manufacturer has been invited 
to talk on “Trade Relations Between 
Manufacturers and _ Contractors.” 
“The Future Trend and Styling of 
Refrigeration Fixtures” will be dis- 
cussed by Robert Tyler, president of 
Tyler Fixture Corp. 

Two air conditioning topics are to 
be taken up. H. H. Prebensen, vice 
president of Air Comfort Corp., Chi- 
cago, will give his views on the 


(Concluded on Page 4, Column 5) 


Borden Won't Distribute 
Frozen Foods Nationally 


NEWARK, N. J.—Speculation to 
the contrary, Borden’s has no plans 
at present for nationwide distribution 
of the brand of frozen foods it intro- 
duced in New Jersey recently nor does 
it now contemplate building packing 
plants. 

This was the statement of John R. 
Ellery, president of Borden’s Frozen 
Foods, Inc., the New Jersey com- 
pany organized to handle the new 
operation. 

It was explained that the purpose 
of the new Borden subsidiary is “the 
procurement of Borden brand frozen 
foods from processors, and the sale 
of such products to service whole- 
salers or wholesale distributors.” 

The Borden line currently consists 
mainly of vegetables, strawberries, 
and poultry. The foods are being 


(Concluded on Page 4, Column 4) 


Meats Should Not Be 
Thawed Before Cooking 


NEW YORK CITY—A group of 
researchers recommends that frozen 
meat be cooked without thawing and 
the juices used in soups and gravies, 
according to the latest issue of 
Nutrition Reviews, a publication of 
the Bureau of Nutrition. 

Research convinced thé group,, 
headed by A. M. Pearson, that this 
practice will prevent the loss of im- 
portant B vitamins. If the drip that 
takes place in thawing is discarded, 
an essential proportion of several B 
vitamins in the meat is lost, it was 
found. ; 

The workers discovered these quan- 
tities of vitamins in the liquid that 
drained off during the defrosting of 
a good grade of beef processed by 
commercial methods and frozen and 
stored at 0° F.: 12.2% of the thia- 
mine (that had been in the meat), 
10.3% of the riboflavin, 14.5% of the 


(Concluded on Page 4, Column 5) 


Copper Strike 
Effects Seen 
Hurting Later 


WASHINGTON, D. C.—President 
Truman has asked the Department 
of Justice to seek a Taft-Hartley 
injunction against the striking copper 
miners, and union sources have indi- 
cated that they will send the miners 
back to work if the injunction is 
obtained. 

The President acted after a fact- 
finder’s board noted that the full 
impact of the copper strike “will hit 
us months from now, rather than 
tomorrow or the next week.” Reason 
for this is that a long period elapses 
from the mining of copper ore, 
through smelting, refining, and fabri- 
cating, to the end use in defense or 
consumer goods. 

The board appended to its report 
a letter signed by Defense Mobilizer 
Charles E. Wilson and Defense Pro- 
duction Administrator Manly Fleisch- 
mann noting that ‘even in the ab- 
sence of any strike, the critical short- 
age of copper is inhibiting fulfillment 
of essential production schedules. In 
the face of rising requirements there 
has occurred a substantial decline in 
the rate of importation. In addition, 
producers’ inventories have _ been 
seriously depleted over the past 12 to 
15 months.” 

For the fourth quarter, the D.P.A., 
under the “Controlled Materials 
Plan” for rationing the basic metals, 
has allotted 337,000 tons of refined 
copper, Fleischmann said. These 
allotments, worked out before the 


(Concluded on Page 4, Column 4) 


‘Diplomats’ Lose Calm over 
Lack of Air Cooling In 


Tropic Boudoirs 


WASHINGTON, D. C.—-U. S. State 
Department personnel returning from 
assignments in the tropics are said to 
be “hot under the collar’ both liter- 
ally and figuratively, because they 
don’t have air conditioned bedrooms. 


What makes the State Department . 


personnel so “hot” is that they re- 
portedly find every individual work- 
ing for the Economic Cooperation 
Administration on a Marshall plan 
assignment in southeast Asia equip- 
ped with a government-purchased 
portable air conditioner for his or 
her bedroom. 

State Department personnel hired 
for “Point 4” jobs in the Orient work 
side by side with the people hired by 
ECA under its “technical assistance” 
program, but the State Department 
apparently feels it cannot provide its 
employes with air conditioning, which 
would probably raise their efficiency. 


Senate Committee 
Exempts Sales to 
Mfrs. from Excise 


WASHINGTON, D. C.—Sales of 
components by parts wholesalers to 
manufacturers have been exempted 
from excise tax provisions of the 
proposed new tax bill by the Senate 
Finance Committee. 

This was a direct result of indus- 
try efforts led by the Refrigeration 
Equipment Manufacturers Associa- 
tion which had proposed such a 
change in appearances before the 
Senate committee. 

Whether the amendment suggested 
by REMA was adopted exactly as 
proposed will not be known until the 
Finance Committee makes its com- 
plete report. 

The official notation in the Con- 
gressional Record was as follows: 

“In the case of refrigerators, the 
committee agreed to exempt sales of 


(Concluded on Page 4, Column 4) 


Coming Next Week 


‘*Silver Anniversary ’”’ 
Issue 


Next week, the NEWS celebrates 
its Silver Anniversary, 25 years of 
continuous service to a great in- 
dustry. What promises to be the 
largest issue of the NEWS ever 
published will come to you. We 
hope you will enjoy reading it, for 
in this one issue will be recorded 
milestones in the = spectacular 
growth of the industry. 

Extra copies of the great issue 
will be available at the following 
prices: 

Single copies, 50 cents each. 
Ten or more copies, 40 cents each. 
Fifty or more copies, 25 cents each. 


We suggest you order early. 


5 States Reject Bills 
To Ban Appliance Sales 
By Public Utilities 


RED BANK, N. J.—Bills to re- 
strict or completely prohibit sales 
of electric or gas home appliances 
by public utility companies in com- 
petition with independent appliance 
dealers were introduced in several 
state legislatures throughout the 
country this year, a survey reveals, 
but were enacted in none. 

States in which such _ proposed 
legislation was rejected included 
Alabama, Connecticut, Maine, North 
Dakota, and Ohio. Similar measures 


(Concluded on Page 4, Column 1) 


Low Cost Houses with Air Conditioning 
Seen Likely In Immediate Future 


FREEPORT, N. Y.—The prospect 
for all new houses being air condi- 


Aioned within the immediate future 


was seen as “very strong’ with the 
opening of a new housing project here 
which provides “complete residential 
air conditioning at a cost easily with- 
in the average homeowner’s budget.” 

Delworth Homes, Inc., in this 
southern Long Island community, is 
offering year-round air conditioning 
for its $12,000 price range, seven- 
room basement and garage homes at 
a cost so low that, according to build- 
er Harold Bell, “the monthly amor- 
tization rate as part of the house 
mortgage would be about what the 
average smoker spends per week on 
his cigarettes.” 


Maintenance costs are actually no 
greater than those of the modern 
home refrigerator, added Harry 
Schwindt, eastern Long Island dis- 
tributor for York Corp. 

The air conditioner is a 1-hp. model 
with an hermetically-sealed refrig- 
erant circuit manufactured by York. 
It is designed for installation either 
in conjunction with warm air heat- 
ing systems or as an independent 
air conditioning system. 

Schwindt explained that the air 
conditioner, which cools, filters, and 
dehumidifies both fresh outside air 
as well as recirculated inside air, is 
of sufficient capacity to condition ap- 
proximately half the rooms of these 

(Concluded on Page 4, Column 2) 


Ruling Changes 


Excise Taxes 
n Components 


Statement to REMA by Tax 
Bureau Will Clarify 


Numerous Points 


WASHINGTON, D. C.—Clarifica- 
tion and some important changes 
in excise tax rulings on refrigeration 
components have been made by the 
Commissioner of Internal Revenue in 
an official statement to the Refrig- 


eration Equipment Manufacturers 
Association. 
Pressure controls, for example, 


which are not used on household re- 
frigerators or freezers have been 
exempted from the tax. The tax on 
air cooled condensers, which has been 
applied generally, will not be 
limited to those condensers suitable 
for self-contained, hermetic condens- 
ing units of less than % hp. 

Complete refrigerating systems 
consisting of a hermetic unit, eva- 
porator, connecting tubes, etc., will 
not be taxable if sold as assembled 
units. This means that the excise tax 
will be paid by the manufacturer of 
the taxable freezer or refrigerator, 
say, who incorporates these com- 
pletely assembled systems in the 
cabinet. 

In general, the statement made by 
the Commissioner of Internal 
Revenue neatly summarizes and 
clarifies many of the confusing as- 
pects of where excise taxes apply on 
refrigeration components. Another 
important factor is that the rulings 
can be applied to the industry gen- 
erally rather than representing in- 
terpretations for a single manufac- 
turer. 

The new rulings and summary 
came as the result of efforts by 
REMA and a three-man subcommit- 
tee of its Highside Equipment Sec- 
tion. The subcommittee consists of 
Rudy Berg of Copeland, chairman, 
Larry Larsen of Tecumseh, and John 
Zubrod of Servel. 


The summary as approved by the 
bureau is essentially as follows: 

1. All open-type, belt-driven con- 
densing units—not taxable. 

2. Remote hermetic condensing 
units—not taxable. 

3. Self-contained, open-type, belt- 
driven condensing units—not taxable. 
(See point 14 below.) 

4. Water-cooled hermetic condens- 
ing units, remote or self-contained— 
not taxable. 

5. Self-contained hermetic units 
under ™% hp.—taxable. 

6. Open-type, belt-driven compres- 
sor bodies—not taxable. 

7. Repairs or replacements of open 
type belt-driven compressors—not 
taxable. 

8. Hermetic motor-compressors— 
taxable under % hp. 

9. Air cooled condensers—taxable 
if suitable for self-contained, herme- 
tic condensing units of less than % 
hp. 

10. Temperature controls—taxable 
if suitable for self-contained air- 
cooled hermetics less than % hp. 

11. Pressure controls are not used 
with household refrigerators or freez- 
ers therefore—not taxable. 

12. Relays, capacitors, fan motors, 
and water valves—not taxable when 
sold separately. 

13. Complete refrigerating systems 
(Concluded on Back Page, Column 2) 
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Servel 3rd Quarter 


NEW YORK CITY—Sales of Ser- 
vel, Inc. fell off in the third quarter 
ending July 31, dropping to $11,280,- 
944, compared with $16,548,724 in the 
same period a year ago, W. Paul 
Jones, president, reported to directors 
and stockholders. 

The company had a net loss of 
$42,066 for this year’s period com- 
pared with a net profit of $779,395 in 
the same three months in 1950. 

Restricted credit terms, higher ma- 
terials and wage costs, and higher 
taxes have adversely affected the 
company’s operations, Jones said. He 
pointed out that the company’s sales 
in the nine-month period for this 
year, ending July 31, were $38,143,691 
and a year ago in the nine-month 
period they were $39,803,338. 

While the company had a net profit 
of $902,169 in the 1950 nine months, 
this year’s slightly lower sales vol- 
ume produced a net loss of $328,036. 

The heavy buying and stocking up 
that immediately followed outbreak of 
hostilities in Korea a year ago and 
the general uncertainty on the part 
of the buying public as to the future 
economic conditions were other fac- 
tors cited by Jones as affecting the 
company’s onerations. 

Directors voted a regular dividend 
of $1.12% on the preferred stock 
payable Oct. 1 to stockholders of 
record Sept. 11. 


JUST ASK US! 


Turn to “What’s New” Page for 
useful information on new products. 


Stunt Hunt! 


Sales Down fr om 750 = = Chicago Dealer Association Seeks Promotion Methods 
To Advance Electric Industry In This Territory 


CHICAGO—The Electric Associa- 
tion of Chicago said it is “combing 
every inch of the ground covering 
every local electrical field for gim- 
micks, stunts, dealer tie-ins, or any 
other promotional method which can 
be used to strengthen its general 
program of advancing the electrical 
industry of the Chicago area along 
all fronts.” 

This search for ideas will be pro- 
moted through the Big Ten Sales- 
Booster Contest under the sponsor- 
ship of the Electric Association and 
is directed at everyone employed in 
the electrical industry. 

Harry Alter, president of the as- 
sociation, said: ‘“‘We want to reach 
everybody, not necessarily those oc- 
cupied in a sales promotional capac- 
ity. We expect to bring to the sur- 
face the best thinkers and fresh 
ideas from among the young crowd 
growing up in our industry.” 

Scope of the contest is purposely 
broad to encourage individuals to en- 
ter one or more of the product or 
project divisions of the contest, num- 
bering 10 in all. 

“This way,” the association stated, 
“anyone can submit ideas for prod- 
ucts handled outside as well as with- 
in his own firm and is given a chance 
to win anywhere from $100 to $500, 
or more.” 

A total of $1,400 in cash prizes is 
offered. One hundred dollars will be 
awarded the author of the best sales- 
booster idea for each of the 10 sub- 
jects, and a grand prize of $400 will 


be awarded the top winner for the 
best of the ten winning entries. 

A contest poster and handbook pre- 
sent descriptions of the 10 entry 
divisions. 

The contest opens Sept. 1, and 
closes midnight, Oct. 15. It will be 
conducted in cooperation with dealers, 
manufacturers, distributors, and other 
members of the Electric Association 
in companies throughout the Chicago 
area. 

Judging of the 10 contests within 
the Sales-Booster Contest will be done 
by the Electric Association Commit- 
tee, generally assigned to the indi- 
vidual products or projects. The grand 
prize judging will be conducted by a 
special committee of judges. 

Subjects of the contest include: 
electric refrigeration and home freez- 
er; electric laundry equipment— 
washer, ironer, drier; electric blanket; 
electric dishwasher, garbage disposer; 
radio, television; adequate wiring, 
home electrical modernization; elec- 
tric housewares; electric range; elec- 
tric hot water heater; electrical 
modernization, industrial, commercial. 


New Orleans Dealer Moves 


NEW ORLEANS — Refrigerators 
and appliances will be featured by 
Alexander Electric Sales Co., which 
recently opened in its new location at 
4126 South Claiborne Ave. The firm 
was formerly located at 1526 Maga- 
zine St. 


Lack of Refrigeration 
Forces Delay In 19c 
Cash & Carry Milk 


TORONTO, Ont., Can.—Lack of ad- 
equate refrigeration facilities in re- 
tail stores may force postponement 
of a new 19-cent price for cash and 
carry milk. The current cash and 
carry price is 20 cents a quart. 

Judge A. B. Currey, chairman of 
the Ontario Milk Board, said it may 
be necessary to postpone inaugura- 
tion of the lower price because many 
stores lack necessary refrigeration 
equipment to handle increased sales 
which would result. 

The price of home-delivered milk 
will remain unchanged at 21 cents, 
thus giving stores a two-cent ad- 
vantage over direct dairy service. 


Beside-Door Location 
Of Candy Case Ups Sales 


HAMBURG, N. Y.—Installation of 
a new refrigerated candy case in an 
advantageous display spot has pro- 
duced increased candy business in 
Young’s Drug Store on Main St. here. 

The refrigerated case is located 
immediately to the left of the store 
entrance, catching general traffic as 
it enters and leaves. Street traffic also 
gets a good view of the candy display 
because it is near the full depth dis- 
play window at the front of the 
store. 

Boxed candy is displayed in a glass 
enclosed section of the refrigerated 
fixture while miscellaneous pack- 
ages are spotted around the unit. 
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DISPLAY CASES 


Better make space in your showroom for 
this smart-looking, new BTC Glass Front 
Display Case! It’s a profitable cabinet every 
retailer will want because it displays 
frozen foods better — sells them faster. 


¢ FLUORESCENT-LIGHTED INTERIOR... 


shows off foods stored within — holds 
a full 10 cubic feet in only 53” x 30” 
floor space! 


© EXCLUSIVE “HIDE-A-WAY” LID... 


is self-contained, fully insulated—slides 
under rear deck when cabinet is opened! 


© PLUS THESE BTC FEATURES... 


Quadruple Thermopane glass front — 
4 compartments — full-color, 3-dimen- 
sional picture — gleaming white enamel 
finish — all-steel bonderized cabinet — 
H.P. hermetic compressor — vapor- 
sealed insulation — lateral plate evapo- 
rators — 5-year compressor warranty. 


Learn the full facts on this profitable new cabi- 
net — write Brewer-Titchener today! Ask for a 
Glass-Front Display Case Bulletin. 


MODEL SS-5310-D with superstructure. 
Also available without superstructure. 


the BREWER-TITCHENER 
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BINGHAMTON + NEWYORK 
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Cool Clipping 


Customers and Barbers 
Express Satisfaction 


CHARLOTTE, N. C.— Customer 
satisfaction with his air conditioned 
barber shop here has been demon- 
strated repeatedly during the past 
several months, according to owner 
J. R. Snyder. 

The shop is air conditioned with a 
Carrier Weathermaker installed by 
Ross & Witmer, Inc. 

Said Snyder: “My customers speak 
of the improvement frequently. Now 
we have comfort. Now the customers 
and also the barbers look forward to 
getting inside the shop where it will 
be cool.” 

Snyder also pointed out that the 
installation resulted in a considerable 
increase in business. 


Kenneth J. Dahm Co. 
Represents Manitowoc 


DENVER—Kenneth J. Dahm Co. 
of Denver and Salt Lake City has 
announced its appointment as a repre- 
sentative for Manitowoc Equipment 
Works’ Sub-Zero farm and home 
freezers and ‘‘Ten-Ten”’ refrigerators. 

The appointment marks the Dahm 
Co.’s entry into the major appliance 
field. It also represents manufacturers 
of housewares. 

The Dahm Co. said two distribu- 
tors in the Mountain States have al- 
ready been appointed and others will 
be named soon. The new distributors 
are Midland Implement Co. of Bill- 
ings and Great Falls, Mont., and Wal- 
ter B. Lloyd Co. of Salt Lake City. 
The former will cover Montana and 
northern Wyoming and the latter 
Utah. 


TYPHOON 


Most Complete Line of 


AIR CONDITIONERS 


in the most popular size range 


1% TO 20 TONS 


a 


Evaporative Condensers 
3 TO 20 TONS 


Backed by miore than 40 years 
of air cooling experience 


TYPHOON ait conditioning co, L i 


be‘: : 794 Union Street, Brooklyn, N. Y. 


OPS Names Rawle Deland 
To Small Business Post 


WASHINGTON, D. C.—The Office 
of Price Stabilization has announced 
the appointment of Rawle Deland as 
special assistant for small retailer 
problems. 

Deland was formerly special assist- 
ant to Thomas L. Karsten, head of 
the consumer soft goods division. 
Prior to joining the OPS, Deland was 
with Thorndike, Deland & Associates, 
a New York management recruiting 
service for the retailing industry. 

Deland will be in the OPS distri- 
bution branch. He will work continu- 
ously with the permanent standing 
small retailers’ subcommittee of the 
Retail Industry Advisory Committee 
in planning ceiling price regulations 
for small merchants whose business 
is mostly in consumer durable and 
soft goods. 

The OPS said Deland’s first task 
will be to determine “whether sales 
volume or other criteria should be 
used as a basis for deciding when a 
small store has special problems un- 
der price control.” 

Deland’s appointment was an- 
nounced as the OPS prepared for a 
series of meetings with retail ad- 
visory committees. 


Bakery Installs Self-Serve 
Ice Cream Cabinet at Door 


HAMBURG, N. Y.—Taking a cue 
from food markets, bakeries are now 
entering the profitable take-out ice 
cream business. 

Biehler’s Bakery in the Hamburg 
shopping center has installed a self- 
service freezer immediately next to 
the store entrance from which cus- 
tomers may select ice cream in take- 
out containers. 

The bakery is located near a large 
Loblaw supermarket which has been 
doing heavy business in take-out ice 
cream. 


Rochester Electrical Assn. 
Adds Wholesale Division 


ROCHESTER, N. Y.—A wholesale 
division has been added to the groups 
making up the Electrical Association 
of Rochester. 

Edward J. Kramer, vice president 
of the association, said this group is 
made up of 15 wholesale distributors 
of electrical appliances, radios, and 
television sets, whose brands are re- 
tailed through over 250 dealers in 
the Rochester territory. 

Harold J. Weisberg, president of 
Chapin-Owens Inc., is chairman of 
the new division, and Erie Hall, man- 
ager of Westinghouse Supply Co., is 
vice chairman. 


, ae 


Redmond 


Prompt shipment! 
74 different models in stock 


FACTORY DISTRIBUTORS 


CYCLO-FREEZ CORP. 
2120 S. Lyndale, Dept. A, Mpls. 5, Mina. 


FOR REFRIGERATION 


ITS Very Bes 


THE LIFETIME 


P-H LINE 


WITH GRAD-U-MAT ¢ 
AIR CONDITIONING 


Reach-In Refrigerators 
Pass-Thru Refrigerators 
Dairy-Delicatessen Cases 

Display Cases — Double D' ‘y 
Dough Retarders 
Dry Beverage Coolers 
Florist Refrigerators 


Underwriters’ Approved 


PUFFER-HUBBA D 


MANUFACTURING COMP 
GRAND HAVEN, MIC 
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Listen, Guys! 


Something mighty significant 
happened this year. You, the dealer, 
became important! _ 


When we went to Washington 
and told our Congressmen that we 
were being hurt by Regulation W, 
they made the terms more sensible. 
When we told what a crushing blow 
the proposed 25% Excise Tax would 
be to our business, the tax was held 
down to the fairer 10%. 


You feel the results of activi- 
ties like these in your cash register! 


But you couldn’t have done 
it alone, and neither could I. We 
were able to get these and a lot 
more results only because a flock of 
retailers had the vision to see beyond their own store fronts. They 
got together and created NARDA. Then they worked and made 
it great. 


If only you could visit with us at one of our conventions, 
you’d get that good feeling of being one of a big bunch of regular 
guys with the same kinds of headaches you have, of having 
experts willing to help you solve your problems, and of being 
— for your strong points and given a chance to sound off 
on them. 


Once you get to know these fellows, you find you’ve 
formed friendships you never want to break. 


We’d like to tell you all about NARDA, the National 
Appliance and Radio Dealers Association, and about the many 
‘shings you gain from joining with other dealers doing our best to 
‘mprove conditions throughout the industry—and making a lot 
»%f headway, too! , 


So use this coupon to let us 
‘now you’re interested. . You’ll 
ike our gang, and we’d like for 
‘you to become one of us. | 


pT ness ws sss sss “= 
Mort Farr, President, P a 
NATIONAL APPLIANCE AND RADIO DEALERS ASSOCIATION 


1437 Merchandise Mart 
Chicago 54, Illinois 


Dear Mort:— 
Sounds interesting. Tell me more about NARDA. 


CHC SEH HHEH HEHEHE SEEPS EEE HEHEHE SHEESH EEE HEHEHE EES ORE EEE SERED 


Optimistically, 
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We handle [] Appliances; [] Radio; [] Television; [] Service. 
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States Reject Utility Sales Control Bills - - FTC Proposes 34 Rules 


(Concluded from Page 1, Column 4) 


have been unsuccessfully proposed 
in other states in past years. 

Only state that has had a law 
prohibiting utility companies from 
selling appliances is Kansas and 
that law was declared unconstitu- 
tional by the Kansas Supreme Court. 

Sponsors of the North Dakota bill 
charged that there were instances in 
which such companies had used the 
matter of furnishing gas or elec- 
tricity as a lever to sell appliances. 

At a hearing on an unsuccessful 
Connecticut bill to prohibit public 
utilities from engaging in the retail 
appliance business, Julius Singer, an 
appliance dealer of Colchester, said 
that such companies obtain their 
rijht to operate and have their rates 
set by the State Public Utilities 
Commission and thus act as “agents 
of the state.” 

Singer contended that it is “unfair 
for an agent of the state of Con- 
necticut to compete with private 
enterprise.” He further asserted that 
power companies can afford to sell 
appliances at cost or at a loss, and 
make up the difference by having 
their rates increased. 

In opposition to the Connecticut 
bill, R. F. Probst, assistant secre- 
tary of Connecticut Light & Power 
Co., said profits or losses from retail 
sales of appliances by his company 
do not enter into consideration when 
changes in power rates are sought. 
He testified that the only reason 
the company sells appliances is be- 
cause it wants to increase sales of 
power. 

To accomplish that purpose, Probst 
said, the company often advertises 
appliances and refers readers of the 
advertisements to “your master 
plumber, local appliance store, or 
our appliance dealers.” He said that 
last year the company “spent in our 
territory about $80,000 for advertis- 
ing of this type.” 

Opposition to the Connecticut bill 
also was registered by Vincent P. 
Kiernan of the Derby Gas & Elec- 
tric Co., who declared that injustices 
in sales of appliances by utility com- 
panies were “isolated cases.” He 
contended that “it is actually a fact 
that the customer is assured of more 
constant service for appliances pur- 
chased from public utility com- 
panies.” 

In introducing an unsuccessful bill 
in the Ohio legislature which would 
have prohibited utilities from sell- 
ing, leasing, or repairing gas and 
electric appliances in competition 
with independent dealers, Rep. John 


Cc. Smith, Montgomery Democrat, 
said: 

“I feel that the present practices 
of the public utility companies are 
seriously endangering the future of 
certain groups of independent busi- 
nessmen. I specifically point to the 
practice of selling gas and electric 
appliances on the open market in 
direct competition with free inde- 
pendent appliance companies. 

“The State Utilities Commission 
sets the rates the utilities companies 
may charge for their services, where- 
by they may make a fair profit. The 
independent company has to fight 
and scratch for its bare existence. 
There is no place for that sort of 
practice in our present economic 
setup.” 

The rejected Maine bill also 
would have completely prohibited 
the sale of electric or gas appliances 
by utility companies. The measure 
defeated by the Alabama legislature, 
however, only would have prevented 
public utilities from selling appli- 
ances or other merchandise not di- 
rectly tied in with their business. 


Small Home Air Cooling-- 


(Concluded from Page 1, Column 4) 


small homes at one time. 

This has been accomplished by 
“damping off’’ air ducts to those 
rooms not generally in use during 
certain hours. “For example, when 
downstairs rooms are in use, the air 
grilles upstairs are closed, thereby 
directing all the cooling downstairs,” 
he said. 

Reporting on the unit, the Maga- 
zine of Building predicted that with- 
in the next 10 years all new, small, 
low-cost homes will most likely be 
equipped with a complete air con- 
ditioning system. 

Schwindt elaborated, stating that 
with the duct work employed in warm 
air heating units and the new low 
cost for compact and efficient resi- 
dential air conditioners, the prospect 
for all new houses being air condi- 
tioned “is a very strong probability” 
within the immediate future. When 
this occurs, he asserted, it is doubt- 
ful whether the American housewife 
will consider a new home unless it is 
year-round air conditioned. 

At the Freeport project total costs, 
including freight and all installation 
charges for this type of system are 
$750, Bell said. 

The unit occupies only 17% in. 
square of basement space alongside 
the oil furnace. 


You save time and money in all your installations 
when you specify Superior valves and fittings 
because they are precision built to give you 
longer lasting service with a minimum of down- 
time for repairs. And besides protecting you 
against future costly repairs, they provide greater 
insurance against the possible time when metals 
may be even more scarce and replacement parts 
even more difficult to obtain. You see, Superior 
never builds anything but the best. Each valve and 


fitting is engineered for double durability—is built 
to outlast the line it serves. Start saving today 


with Superior products! 


Remember to ask your wholesaler for Superior 


Super OF valve and fittings co. 


Pittsburgh 26, Pa. 


For Radio, TV Industry 


WASHINGTON, D. C.—A, draft of 
34 tentative trade practice rules for 
the radio and television industry has 
been prepared by the Federal Trade 
Commission and mailed to industry 
members: 

The commission itself has not ap- 
proved any of the rules. They were 
drawn up from suggestions made at 
the first industry-wide conference 
held in Washington last June, and 
will be used as a basis for further 
discussion at the next industry meet- 
ing in the National Archives Audi- 
torium here Sept. 26-28. 

The tentative rules cover such TV 
subjects as adaptability and con- 
vertibility, the effectiveness of anten- 
nas, the approved way to advertise 
color, and frequency ranges for UHF 
and VHF receivers. 

As now written, the rules would 
prohibit advertising which exag- 
gerates a set’s receiving capacity, 
tries to hide defects in a set or the 
true function of a part, states that 
a set has a certain number of tubes 
when one or more are dummies, and 
misrepresents a set’s ability to re- 
ceive color or to be converted to 
color reception 

The rules would also outlaw de- 
ceiving statements to a purchaser 
about the size of a TV set’s picture 
and misleading guarantees and war- 
ranties. In addition, deceptive pricing 
and tie-in sales, among other things, 
would be considered unfair practices. 


Westinghouse Planning 
$1,000,000 Promotion 
On Laundromat, Drier 


MANSFIELD, Ohio—Despite the 
fact that supply has not been able 
to keep up with demand, the Wes- 
tinghouse Electric Appliance Div. 
plans to spend $1,000,000 to promote 
its Laundromat and clothes drier 
this fall. 

R. J. Sargent, sales manager of the 
laundry equipment department, point- 
ed out that “constant advertising and 
creative selling have built up con- 
sumer preference for our laundry 
equipment. This demand, in turn, has 
kept our production lines flowing at 
a high level and has enabled us to 
set new sales records. To maintain 
this consumer preference, we are un- 
dertaking the largest advertising pro- 


__, motion campaign in our history.” 


Called the ‘‘Leadership Promotion,” 
the campaign covers September, Oc- 
tober, and November and consists 
of three separate programs of one 
month each. The individual programs 
will be spearheaded with national 
magazine and key city newspaper ad- 


Mfrs’. Excise Tax-- 


(Concluded from Page 1, Column 4) 
apparatus to a wholesaler or a 
jobber where he resells the appara- 
tus to a manufacturer.” 


This is what the amendment 
REMA had proposed would have ac- 
complished. 


No action was apparently taken 
by the Senate group on a second 
proposed amendment that would 
exempt from excise taxes replace- 
ment and rebuilt refrigerator com- 
ponents shipped by a manufacturer 
from a “parts pool.” 

The Finance Committee’s approval 
of the other change represents the 
first, and perhaps the most impor- 
tant, step toward final enactment 
of this provision. Other hurdles re- 
main, however. Differences between 
Senate and House views on the tax 
bill will have to be ironed out in 
committee conferences. 


Borden Frozen Foods - - 


(Concluded from Page 1, Column 2) 


packed by processors throughout the 
country according to Borden specifi- 
cations. 

Sales are limited to New Jersey, 
for the present at least. Distribution 
is being handled by M. Augenblick 
& Bro., which has been the produce 
division of Borden’s since 1929. Ellery 
is also president of this Borden sub- 
sidiary. 

Earlier, Augenblick acquired the 
distribution rights in New Jersey and 
New York City to two other brands— 
Donald Duck and “19.” This action 
was taken after Augenblick learned 
that Birds Eye, for whom it had been 
a distributor for some time, was 
planning to change its distribution 
setup upon expiration of franchise 
rights, it was said. 


Copper Strike -- 


(Concluded from Page 1, Column 3) 
strike, amounted to only about 50% 
of the copper requested by various 
industries and government agencies. 
The Munitions Board has stated 
that it will oppose any efforts to 
have supplies of copper released 
from its stockpile for use by civilian 
industry. A spokesman for the board 
said that he believed it would be 
better for the safety of the country 
to have even defense industries feel 
a shortage for a time, rather than 
to deplete stocks which may be badly 
needed in the event of an emergency. 
Most of the effect of the strike on 
consumer goods industries will be 
felt in the future, as manufacturers 
are now using up their stocks of 
parts made from copper. Many feel 
that the strike may cut more deeply 
into production of civilian goods than 
the allotments established by the 
National Production Authority. 


RACCA Meeting-- 


(Concluded from Page 1, Column 2) 


“Trend In Air Conditioning Con- 
struction,” and Al Weil, Chicago con- 
tractor, will describe “A Method of 
Estimating Air Conditioning: Pro- 
posals.” 

Another speaker, Ralph E. Manns 
of Wilmington, Calif., will present 
“Our Ideas on the Control of In- 
spection of Manufactured Products 
Relating To Our Industry.” 

The association itself will be the 
subject of two talks, one by Warren 
Farr, former RACCA president, and 
the other by Theodore A. Reina, 
present president of the group. Farr 
will review the association’s progress 
while Reina will outline plans for 
the group’s continued growth. 

All contractors are invited to at- 
tend the convention. Reservations 
may be made with the association’s 
office at 154 Nassau St., New York 
36, N.Y. 


Frozen Meat-- 


(Concluded from Page 1, Column 2) 


niacin, 33.3% of the pantothenic acid, 
9.4% of the pyridoxine, and 8.1% of 
the folacin. 

It is important to prevent these 
losses, it was said, because meat pro- 
vides between 30 and 50% of the 
thiamine, niacin, and riboflavin in the 
average American diet. 

In an earlier study, Pearson dis- 
covered that the amount of drip in- 
creased as the length of frozen 
storage increased. And it was found 
by another researcher that slow 
freezing of meat increased _ the 
amount of drip in later defrosting. 


REFRIGERATOR 
DOOR GASKETS 
AND ACCESSORIES 


_ Supplied by Wholesalers Everywhere 


FARROW PRODUCTS 


420 NO. LA SALLE ST., CHICAGO 10 


vertising plus demonstrations of the @— 


feature product by Betty Furness on 
the Westinghouse “Studio One’”’ tele- 
vision show. 

The September program spotlights 
both the Laundromat and clothes 
drier; October headlines the Laun- 
dromat; and November features the 
clothes drier. 

Along with a barrage of unusual 
dealer helps, Westinghouse has pro- 
duced a new 16-page ‘‘Demonstrate- 
to-Sell” booklet to help dealers pro- 
mote store traffic and obtain pros- 
pects. The booklet contains a detailed 
guide on how to stage, advertise, and 
promote individual demonstrations 
as well as store and home parties. 


George M. Wiedemer’s 
Son To Head Dealership; 


Cable Named V. Pres. 


ROCHESTER, N. Y.—In line with 
provisions of the will of George M. 
Wiedemer who died Aug. 8, his son, 
George F. Wiedemer, has succeeded 
him as president of Cable-Wiedemer, 
Inc., local dealer in restaurant and 
store fixtures and refrigeration, and 
as head of its realty holding firm, 
State-Andrews Realty Co., Inc. 

As trustee, the son is given voting 
control of the business and on the 
widow’s death, the bulk of the stocks 
are to go to him. He had been vice 
president. 


William J. Cable, who had been ~ 


treasurer, was elected vice president; 
Joseph A. Anzolone was advanced 
from secretary to treasurer; and the 
founder’s widow, Mrs. Catherine F. 
Wiedemer, was chosen secretary of 
the company. 


THE NATIONAL MERCHANDISER 


“THE CABINET WITH NATIONWIDE REPUTATION” 


Model SDG-15—15 cu. ft. capacity, 
69 long. Also available 10 cu. ff. 
56” long; 21 cu. ft. 104” long. 


A SURE WAY | 

TO BETTER PROFITS 

FOR USERS | 
AND FOR 


DEALERS 


“&— GREATER VISIBILITY 
* 


“& MAINTANS CONSTANT 
LOW TEMPERATURES 


AT LAST! 


A LARGE CAPACITY CASE IN COMPACT DESIGN 


@ Cabinet: Heavy gauge steel. 
Insulation: 4” low-temperature approved, vapor sealed i 
Front Glass: 3 Glass “Thermopane” | 
Patented Removable Defrosters 

Unit: Sealed Tecumseh 110 volts— “Freon 22” 


Deluxe Finish 


IMMEDIATE DELIVERY | 


DEALERS WANTED 


Write for Complete Details on the NATIONAL line 


National Market Equipment Co: 
16451 WOODWARD AVENUE @ DETROIT 3, MICHIGAN | 
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AIR CONDITIONING & REFRIGERATION NEWS, 


SEPTEMBER 10, 1951 


Chart Shows Distributor 


Which Lines Need More 
Promotion, Advertising 


DENVER—The ability to tell “at 


WALL CHARTS show 


. executive of Western Ap- 


7 


pliance Co., Denver dis- 
tributor, which lines are 
selling best and which 
need more’ promotion. 
Small green blocks fit into 
that 


daily sales are keeping 


frame to indicate 


up. When sales_ lag 


red blocks are substituted. 


Amana Names Georgia Outlet 


ATLANTA, Ga.—Amana Refrig- 
eration, Inc., has announced the ap- 
pointment of Electrical Wholesalers, 
Inc. here, as distributor in the state 
of Georgia for its line of freezers 
and refrigerators. 


Some Milwaukee Stores 
Open 2 Nights Weekly 


MILWAUKEE—Three major de- 
partment stores here and several of 
the smaller stores in the main shop- 
ping districts are now remaining 
open two nights a week to test con- 
sumer reaction to this policy. 

The major stores are Gimbels, The 
Boston Store, and E. Schuster & Co. 


OPS Sets Ceilings on 
‘Betty Crocker’ Line 


WASHINGTON, D. C.— Ceiling 
prices on “Betty Crocker” appliances 
manufactured by General Mills, Inc., 
have been established by the Office 
of Price Stabilization. 

The prices are: ‘Tru-Heat” auto- 
matic iron (110 volt), $8.04 whole- 
sale, $14.95 retail; steam ironing at- 
tachment, $4.82 wholesale, $8.95 re- 
tail; double automatic toaster (110- 
120 volt), $12.34 wholesale, $22.95 
retail; double automatic toaster (220 
volt), $13.42 wholesale, $24.95 retail. 


Meaty Bonus 


Refrigerator Purchasers Are Furnished 
Coupons for Use at Local Supermarket 


NIAGARA FALLS, N. Y.—They 
Say a way to a man’s heart is through 
his stomach. And perhaps the way to 
open his pocketbook to buy a new re- 
frigerator is by offering him plenty 
of meat—for free. 

It was on this premise that W. 
Bergman Co., Buffalo distributor for 
Philco, set up an unusual refrigera- 
tor promotion in Niagara Falls with 
the help of local dealers and a Niag- 
ara Falls supermarket. 


The nine participating dealers of- 
fered a large supply of top-grade 
meat free wiith each purchase of a 
refrigerator, priced from $199.95 up. 
Gugino’s Supermarket tied in with 
the distributor and provided the 
meat. 

With each purchase of a refrig- 
erator, the customer received from 
the dealer a series of coupons en- 


titling him to the bonus meat. Thes« 
coupons could be used as cash by 
the customer in purchasing meat at 
any time up to Oct. 1. By using the 
coupons the customer did not have to 
take all his meat at once. 


The meat bonus included a whole 
sugar cured ham, a whole porter- 
house steak, six double lamb chops, 
two large chickens, tender pork loin, 
sugar cured bacon, chuck roast of 
beef, 12 frankfurters, fresh ground 
hamburger, whole leg of lamb, and 
a veal roast. 


It was reported by W. Bergman 
Co. that the promotion stimulated 
consumer interest and gave August 
business a lift. 

The event was launched with a full 
page newspaper advertisement carry- 
ing sketches of the meat items to 
which the purchaser was entitled. 


a glance’’ how sales are going in @— 


each line distributed, and which par- 
ticular appliances need more inten- 
sive promotion or advertising, is 
provided by a unique wall fixture in 
the office of George Thompson, man- 
ager of Western Appliance Co., dis- 
tributorship here. 

Western Appliance Co., whose new 
$500,000 plant is one of the largest in 
the Rocky Mountain area, distributes 
through some 420 dealers, ali of 
whom, as part of the firm’s mer- 
chandising program, make a monthly 
“forecast” on potential sales in their 
area. These forecasts, backed up by 
similar forecasts from territorial rep- 
resentatives, from government figures, 
etc., are utilized to make up the “ad- 
vance information” which is shown 
on the three “picture frames” (as 
shown). 

One is devoted to Kelvinator ap- 
pliances, and the other two to “other 
appliances.”” Numbered from. the 
bottom up, vertically, are days of the 
month on the left-hand column, while 
small green or red blocks of wood 
are used to show sales conditions in 
each column. Thus, under ‘“Kelvina- 
tor Appliances” are listed refrigera- 
tors, home freezers, ranges, washing 
machines, etc. 

Slipped into each column, as sales 
figures come in, are small green 
blocks. If the column of green 
blocks continues unbroken to the 
present date, indicated by the “days 
of the month” column at the left, 
sales are up to expectations, and 
have matched the forecast for that 
exact date of the month, Thompson 
pointed out. If, however, sales fall 
behind, red blocks are then inserted. 

A row of red blocks under “Home 
freezer” headings, for example, ex- 
tending back through four or five 
days, means that Western Appliance 
will take emergency action in the 
form of more intensified newspaper 
advertising, dealer training, store 
promotion, etc., to rectify the failing 
in this respect. 

On the other hand, a row of green 
blocks may extend four or five 
“days” beyond the present date, as 
shown at the fingertip of the man in 
the photograph, which indicates that 
the store is four or five days ahead 
: the prognosticated figures for that 

ate. 

In the photograph, in the first 
frame, refrigerator sales are shown 
as two days ahead of forecast 
volume, range sales even with it, 
home freezer sales five days behind, 
d.snwasher sales five days ahead, and 
other appliance sales one day ahead 
0: forecast. 

n this way, the combination of 
©‘ors and their relative, graph-like 
height compared with a date level, 
'<\s the distributor’s executive ex- 
“ly “how matters stand” in the 
‘4. Moreover, the system has 

‘ked out ideally, to give a quick, 
© sily-understandable appreciation of 
‘~ company’s selling efficiency, ac- 
c° ding to Thompson. 


Piileo Corp. Declares 
C varterly Dividend 


‘HILADELPHIA—The board of 
a ectors of Philco Corp. has de- 
© red the regular quarterly dividend 
® 40 cents per share on the com- 
P\y’s common stock payable Sept. 
1" to holders of record Aug. 27. 

‘he board also declared the regu- 
la: quarterly dividend of 93% cents 
Pe” share on the corporation’s pre- 
ferred stock, 3%% Series A, pay- 
“~ » Oct. 1 to shareholders of record 

epct. 15. 


Automatic Clothes Washers Are Breaking All Sales Records 


and... 


for FULL-LINE LEADERSHIP! 


OUL Aitomatic Washers 
E SETTING THE PACE! 


With the trend definitely toward complete 
automatic home laundries, latest industry sales 
figures show unit sales of automatic clothes 
washers 75.6% ahead of the previous year. 
Dollar volume is ahead 77%—placing 
automatic washers ahead of all other types. 


Cash in on this market ... take advantage of 
this great profit opportunity and identify your 
store with the progress being made 

toward Modern Electrical Living. 


The performance record of Hotpoint’s Automatic 
Washer has played an important part in 
bringing about this great demand for fully 
automatic home laundries. The plus features 
found in the Hotpoint Automatic Washer are 
making home laundry work a joy instead of a 
job. That’s why more and more homemakers are 
demanding and getting Hotpoint Automatic 
Washers—sales that can be yours. Talk to 

your Hotpoint distributor about Hotpoint's 
Full-Line Franchise and get on the 

right track, now, to greater Automatic 


e@ THE HOTPOINT WOND-R-DIAL CONTROL lets your customers wash their way—automatically. 


e@ THE HOTPOINT THRIFTIVATOR creates amazing Counterflo water action to loosen 
every bit of dirt. 


e@ THE HOTPOINT SWIRLAWAY rinsing action leaves clothes sweet-smelling and clean. 


lus eatu FES «. o ¢ © THE HOTPOINT SMOOTH OPERATING FLUID DRIVE brings quiet operation. 


e@ HOTPOINT’S CONVENIENT TOP LOADING, plus a host of other features, all add 


up to a matchless automatic washer you can offer to your trade with confidence. 


RANGES « REFRIGERATORS ¢ DISH WASHERS « DISPOSALLS® * WATER HEATERS * CABINETS 
FOOD FREEZERS * AUTOMATIC WASHERS * CLOTHES DRYERS * ROTARY IRONERS 


pas. 
« 


Home Laundry sales and profits. 


5600 W. Taylor St., Chicago 44, Ill. 


(A General Electric Affiliate) 
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AIR CONDITIONING & REFRIGERATION NEWS, SEPTEMBER 10, 1951 


Packaged Air Conditioning In Factory-Built Diners 
Found To Simplify on-Site Assembly Problems 


VALLEY STREAM, N. Y.—Pack- 
aged air conditioning equipment 
makes a “perfect combination” with 
factory-built diners because it sim- 
plifies on-site assembly, in the opin- 
ion of Knud C. Thommesen. 

Thommesen is the owner of the 
largest single-section diner ever de- 
livered into the metropolitan New 
York area. 

“Packaged air conditioning equip- 
ment makes a perfect combination 
with factory-built diners,’ the owner 
continued. “By using an RK-15, we 
were able to complete our construc- 
tion »peration at the site by merely 
setting the unit in place and making 
a few simple connections. 

“Its built-in evaporative condenser 
eliminated the need for a_ special 
drainage pool or septic tank, since 
there are no sewers in this com- 
munity.” 

Known as the Yankee Clipper, the 
70-ft., fully air conditioned unit was 
opened here recently following a 
dramatic shipping operation which 
carried it in one piece from the man- 
ufacturing plant in Elizabeth, N. J., 
over two bridges, and through the 
streets of New York City to its pres- 
ent site. 

The stainless steel diner now oc- 
cupies a busy corner plot directly 
opposite the Long Island Rail Road 
station on Sunrise Highway here, 
where it has been attached to two 
small older buildings which serve as 
its kitchen and office. 

Assembly on the site was simplified 
by the utilization of packaged air 
conditioning equipment which was 
connected to interior ductwork which 
had been installed during the con- 
struction of the diner. 

A 15-ton “Refrigerated Kooler- 


COLORFUL INTERIOR of Yankee Clipper Diner, 70-ft. one-piece 
unit in Valley Stream, Long Island, features mirrored ceiling 
panels, terrazzo floors, all formica work and table tops. Square 


air diffusers blend harmoniously into ceiling pattern. 


Packaged 


air conditioning simplified the assembly problem and the built-in 
evaporative condenser eliminated need for special drainage pool 
or septic tank in this area where there were no sewers. 


aire’ unit, manufactured by the 
United States Air Conditioning Corp., 
was placed in the basement and 
supply ducts were run through the 
kitchen and along the outside of the 
diner. 

Ductwork was placed along the 
rear of the diner roof so that it 
would not be visible from the street 
side. Air distribution is through 
square diffusers which blend into the 
mirrored pattern of the ceiling, ac- 
cording to reports. 

For winter heating a warm air 
heating unit provides heated air to 
the blower section of the ‘RK’ which 
circulates it through the same duct- 


work that carries the cool air in the 
summer. 

Thommesen, who has been in the 
diner business for over 20 years, con- 
siders air conditioning an absolute 
must for diners. 

“No modern diner is complete with- 
out it, and, aside from the comfort 
considerations, we have found that 
air conditioning keeps our diner free 
of smoke and its windows free from 
condensation, increasing its visual 
appeal,” he declared. 

The air conditioning system was 
installed by the Mid-Island Utility 
Co. of Westbury, Long Island, it was 
reported. 


Good Service, Small Sales Force 


26-Yr. Old Dealership Finds Few Lines, 
Goodwill, and No Price Cutting Pay Off 


ASHEVILLE, N. C.—As head of 
an appliance and commercial re- 
frigeration firm that’s been operating 
here for 26 years, R. N. Reusing, 
president of Reusing’s, comments: 
“We've been through all phases of 
this business.” 

This long experience in the field 
has led Reusing to operate his busi- 
ness along lines that some might 
consider conservative. The firm 
doesn't try to corner all the business, 
but it is aiming for a good share— 
at a profit. This applies both to com- 
mercial and appliances. 

It maintains a small sales crew on 
a year-round basis. Its service or- 
ganization is large. And Reusing’s 
bends over backwards on warranty 
service, not holding customers (who 
are always prospects for repeat 
sales) to the very letter of the fine 
print in the guarantee. 

“We go beyond the warranty on 
servicing equipment,” Reusing says. 
“If an appliance is a month or even 
two or three months beyond the 
warranty date, we usually service it 
as if it were still in warranty. This 
may cost us a little money at the 
time, but it builds up our reputation, 
too.” 

Not only does this policy keep that 
customer satisfied and thus a likely 
source of future sales, but the word 
gets around quickly. This customer 
tells her friends who in turn become 
more receptive to the idea of buying 
at Reusing’s. 

The firm depends to no little ex- 
tent on its 11-man service and in- 
stallation crew to build up and main- 
tain its reputation, it was indicated. 
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1 add or subtract whatever you need to fit 
the requirements of your customer's store 


? create 12 different body styles 


mcsst! 


Here's an open display case that you can sell because you can make it fit your customer's 
individual needs exactly. With the NEW Sherer Model UL2710-C YOU CAN: 


deliver it 


change it on your floor — before you 


a 


rac sacece CONVERTIBLE 


OPEN DISPLAY CASE 


with sliding mirrors 


4 or you can change it, at any time in the 
future — right in the user's store, 


F STYLES OF SUPERSTRUCTURE 


High canopy with Sliding Mirrors 
that multiply the appeal of the 
merchandise on display—and 
makes servicing possible from the 
rear as well as the front 


SHERER OFFERS FREE STORE ENGINEERING 
AND PLANNING SERVICE. Write for details. 
Also write for details on Sherer's New 
Finance Plan. 


SHERER-GILLETT COMPANY 
Dept. AC 
MARSHALL, MICHIGAN 


Low canopy with fixed mirrors 


@eeeeeeeeeeoeoeeeeeeeeeeee 
If you want to put the advantages of these @ 
new Sherer developments to work for you @ 


WRITE FOR FRANCHISE INFORMATION 


Stainless Steel Cap for low cases. 
Where required, can be used back 
to back for Island display set-up 


Solid front with 
slide door back 


4 CHOICES OF STORAGE BASE ARRANGEMENT 
| 


— 


Slide Door front with 
solid panel back 


Solid panels, both ; 


front and back 


State 


ie 


ia 


Slide Doors both front and back to 
make it a ‘“‘pass through"’ Case 


To show how important the com- 
pany considers’ service, Reusing 
added: 

“I keep the night service phone in 
my own home. This way we can be 
sure that emergency night service 
calls are handled promptly and in 
the right way.” 

Although the service department 
is large, the sales force is small, 
and purposely so. Four men handle 
appliance sales while Reusing himself 
concentrates chiefly on sales of com- 
mercial refrigeration. 

“We could put a lot of jack-a-legs 
on as salesmen in the spring and do 
a lot more business, but then we’d 
have to lay off most of them in the 
fall,” he comments. 


SMALL BUT TRAINED STAFF 


Instead, Reusing prefers to keep 
a small, but well trained and ex- 
perienced sales staff. One salesman 
has been with the firm 15 years, the 
other three about five years. 

The firm even holds down on the 
appliance lines it represents. Frigid- 
aire, Maytag, and Youngstown 
Kitchens are the major manufactur- 
ers along with a limited number of 
small appliances and radios. 

(Television is a spotty proposition 
at present. Nearest TV station is at 
Charlotte, N. C., about 90 airline 
miles away. Being in the mountains, 
some locations in Asheville will pick 
up a strong signal despite the dis- 
tance, but prospective sales in other 
parts of town have been canceled 
because reception was poor or im- 
possible. Reusing’s always takes out 
a meter to the would-be purchaser’s 
home for reception tests before com- 
pleting the sale and making de- 
livery. ) 

“We don’t like to clutter up the 
store with competing or off-brands 
of appliances,” Reusing says to ex- 
plain why the dealership limits its 
lines. ‘“‘We concentrate on one line 
because we think we can do a better 
sales job. 


SELL HIGHER PERCENTAGE 
OF PROSPECTS 


“We may not have as much floor 
traffic as stores who carry multiple 
lines, but we do sell a much higher 
percentage of those who do come in. 
We can give them a better sales 
story and demonstration. And the 
propect’s attention doesn’t wander 
to other lines on the floor while we’re 
talking about one.” 

Reusing himself likes to sell com- 
mercial refrigeration even though he 
says “it’s very competitive.” For 
this phase of the company’s opera- 
tion it maintains a separate show- 
room near the appliance store. The 
commercial showroom building also 
provides warehouse space for com- 
mercial equipment as well as appli- 


ances. Besides Frigidaire, the firm © 


represents Tyler in the commercial 
field. 

Here again Reusing points out 
that he could hire a salesman or 
two and undoubtedly run up more 
sales in commercial refrigeration. 

“Operating by myself, though, [ 
can pick up my sales and make 
money. We’ve sold most of the in- 
stitutions and hotels in the area. We 
occasionally lose sales to competi- 
tors,” he readily admits, but a num- 
ber of these, he contends, are big 
jobs the competition bids practically 
at cost. 

“They figure they will build uf 
their reputation on a big job, even ii 
it costs them money, and then make 
their profit on other sales afterwards 
but it doesn’t work out that way, | 
believe.” 

Reusing would rather make 
profit on each sale, whether it’s : 
commercial job or an appliance, tha! 
build up a big gross sales figure tha’ 
shows little or no net. 


REFRIGERATION: 
AIR CONDITIONING 
COMMERCIAL 


Packaged Air 
Conditioning Units 
2 to 15 Tons 
Condensing Units 
14 hp. to 40 hp. 
Curtis Refrigerating Machine Division 


of Curtis Manufacturing Company 
1912 Kienlen Ave. St. Lovis 20, Me 


Established 1854 = 


lel 


| a 
Lae Me a ae. ye. = om areal : : me Sie a a 
woe — == si: el — ‘ ? y a Sa) — = aan & Ps 
Pe dae SRR ae, aaa seh: Soa Wg Oe ae 
r a if | aE ee : nh 
_* ge " ¥ Fi ; t ie ae ue s ¢ : 
ee oe =e .. a ‘ 
ee ae . ee IB ioiiy ae 
4 oe gee ee ie ee? = : 
a ee cheba, ad ae cee ite Se a ; 
Be ee 
ee 
| | The: 
Fi 
T 
} now 
tog: 
mal 
con 
a 
d and 
mus 
of | 
q vari 
ee ee E ooo Oh fou 
aad T 
| 
TY 
THE SHERER A 
sist: 
the 
; the 
atur 
cont 
tent 
HE aiid © a 
PF in | 
a f spit 
| of d 
whic 
meti 
. ba o - ms a ee . — 
J a os bat bert) = 4 ~ 7y AS e ves ¢ ~@% “ 
ra PE SLY ee eS) | SOS ae 
a - A me ne ee . ee oo A 
‘ ) . 4 dnc = wl co ok ry L- ee. ™ : User 
= —_ a CSS ides 
? eee | Sn ae on 
" os Sa. a —_ @ 
4 Bae se — | : | 
i ee: ——<—- | Toda 
See | Se 
. _ neem x2 L 4 
xg . ——_——— 
. ' 
hi 4 
po 
a “i _ ( 
P| { 
— = % FUL. F 
5 an pr 
SEL A 
Sat g 
a , PO itr 
ee q ..\ Wit. ow 
e ‘ ” 
ee ‘A 
ee D iciniccideanintninsichitatuciiinastitintiendieGmiiiianiaihie, a : ¥ ‘ 
* So 
—_—_——— e 
e ee 
Xe @eeeeeeeeeeeeoeeoee ee eeee@ . , MEF ot 
"i e. ols 3 us in 2 : wie ye : . he : “ i oe . Yi ene" ‘ va : - a 
¥ : rs ’ = : ve ; 2 ia al _ : - , ‘ : i via > Ps F -— adh we , : : « a he : a ‘ 
is ES Is. , SUBS! 09 copie be Vel. * pial ape ee FGtEN pres ae ton j i et a: a oS a aa ; 7 
re . ; mi) — oe ee 38 a ie ok is oP wate ie We od 4 Fy Be : he ap . : : ; Ys te 7) - Be ; “a 
-~ j as < vt ’ es - - *. re F = .. a . Fat eae + gpa wet 7 “4 jot 4 . + te S J - “5 °s : 4 “ 


SEPTEMBER 10, 1951 


7 


These photographs show how Temprite instantaneous coolers and a condensing unit are installed in typical controlled temperature 
photographic sinks. In modern photo laboratories the sinks are often especially designed and fitted for mechanical cooling equipment. 


Fine Grain Photographic Films Need Closer 
Temperature Controls for Developing 


By J. W. Archibald, Temprite Products Corp. 


The advent of finer grain film 
now in common use in the pho- 
tographic industry, increases the de- 
mand for more accurate temperature 
control of developing solutions. 

The processing of film for color 
and black and white reproduction 
must be affected at a temperature 
of 68° F. to prevent fogging. Any 
variance from this temperature is 
found undesirable. 

To accomplish this objective, re- 
frigeration plays an important role. 


TYPICAL PHOTO LABORATORY 


A typical photo laboratory con- 
sists of a sink in which is immersed 
the three developing trays containing 
the solutions. The controlled temper- 
ature water traverses the trays to 
control the temperature of their con- 
tents and is exhausted to the drain. 

In such an arrangement, the water 
in the sink becomes contaminated 
with developing solution which has 
spilled from the trays. This solution 
of developer and water is a chemical 
which is highly reactive on most 
metals and cannot be recirculated. 

This is typical of the many thou- 


i oneitadeeeneidnieimemmtemaeinetientiheetiannemenimeintammniesnneenmnemenemmenneenell 
JUST ASK US! 


Turn to “What’s New” Page for 
useful information on new products. 


sands of photographic sinks which 
exist in the industry and to which 
the refrigeration contractor is re- 
quired to provide controlled temper- 
ature water. 

In some photo laboratories of re- 
cent design, the sink is arranged to 
provide a closed water circuit sur- 
rounding the developing trays where- 
in contamination of the cooling water 
does not exist. In such cases, recir- 
culation in the water jacket is the 
more economical and a closer con- 
trol of temperature is generally ac- 
complished. The controlled temper- 
ature of developing solution in photo- 
graphic processing is of paramount 
importance to assure clarity of repro- 
duction. 


WASHINGTON POST 
PROCESSING ROOM 


The Washington Post, one of the 
country’s leading newspapers, in rec- 
ognition of this important aspect pro- 
vided in the layout of their new build- 
ing, a photographic processing room 
consisting of five photo-processing 
sinks each of which is equipped with 
Temprite’s model F-255W water cool- 
er and a 1%-hp. General Electric con- 
densing unit. 

The Temprite units are provided 
with constant pressure valves ad- 
justed to deliver water at a constant 
65° F. This accurately controlled 
water temperature adequately main- 


ys "OV" 


More Special Fealines 


qj 


Today's BIGGEST Globe Valve Buy “ae , 


nogulan prices! 


(Photos courtesy Washington Post) 


tains the desired temperature of the 
developing solutions. 

In calculating the load for photo- 
processing a factor of 1 gallon for 
every square foot of film processed 
per hour has been found satisfactory 
and is a simplified method of equip- 
ment selection. 

The photographic industry recog- 
nizes the need for controlled tem- 
perature and instantaneous coolers, 
because their accuracy of tempera- 
ture control and small physical size 
are particularly adaptable to this ap- 


nlication. 
~»> 


Frying Pan Stunt Seeks 
To Boost Summer Sales 


BOSTON—This summer, many a 
New England householder has re- 
ceived in the mail a tiny frying pan. 

In the bottom of the pan the house- 
holder has seen a sticker reading: 

“Please return the miniature pan 
to the dealer whose name appears on 
the reverse side. He will tell you how 
you can obtain a full-sized, complete 
set of cookware, valued at $25 — ab- 
solutely free.” 

Stunts like this one—part of a 
promotion of ranges—are being 
dreamed up constantly by Alvin 
Zises, president of Equipment Distri- 
butors, Inc. here. For he believes that 
continuous promotion is the key to 
more business by more dealers. 

Zises’ promotions are developed 
around simple, basic ideas. But show- 
manship in staging campaigns is 
necessary, he feels, to “keep dealers 
on their toes and customers inter- 
ested.” 

Another promotion put on this sum- 
mer was centered around a free home 
trial of International Harvester re- 
frigerators, which the firm distributes 
along with Murray ranges and kit- 
chens, Whirlpool home laundry equip- 
ment, and Du Mont radio and tele- 
vision receivers. 

For a two-month period, partici- 
pating dealers gave $7 worth of fro- 
zen foods to all customers who tried 
out a 1951 I-H refrigerator in their 
home, whether they bought the re- 
frigerator or not. If the prospect 
failed to buy the box, the dealer re- 
ceived $10 for delivery expense. 


Equipment’ Distributors further 
supported the promotion by making 


available to dealers cooperative ad- 
vertising, “Free Trial” streamers, di- 
rect mail pieces, a telephone canvass 
script, door and automobile tags, and 
a “Free Trial’ sales talk. The cam- 
paign was also further promoted by 
a large number of supermarkets 
which featured displays of I-H re- 
frigerators. 


May Remove Frozen Milk 
From Domestic Market 


WILMINGTON, Del.—With sales of 
milk concentrate dropping off sharply, 
the product may be taken off the 
domestic market and produced main- 
ly for export, it was indicated by a 
spokesman for Sealtest Div. of Na- 
tional Dairy, which introduced the 
concentrate last Fall. 

In the Boston area, sales fell off 
25% from June and 50% from the 
peak reached in the first two weeks 
of April, it was reported. A grocer in 
Washington, D. C., said he sold 20 
quarts of concentrate a week, com- 
pared with 2,400 quarts of regular 
milk. 

A decline in sales in the summer 
had been anticipated since in hot 
weather users have to chill the water 
they add. However, the slump is ap- 
parently more severe than expected. 

Main reasons given for the concen- 
trate’s lack of wide appeal are that 
housewives don’t want to take the 
time to mix it with water, they are 
not sold on its space-saving feature, 
and it sells at the same price as reg- 
ular milk in many places. 

Dairymen have claimed that the 
concentrate could be sold well below 
the price of regular milk through 
savings in distribution costs if de- 
mand was on a large scale. 


SUPERMETIC 


scores again... with 7 new 
Capillary Tube Type... 


ELECTRIC CONDENSING UNITS 


that set new standards of 


COMPACTNESS 
LIGHT WEIGHT 


1/2 HP 


Here is Servel’s answer to manufacturers who need lighter 
weight and more compact condensing units for small refrigerated 


fixture applications. 


Here is a ’s HP model that weighs only 60 lbs., and occupies 


less than 1% cu. ft. of space. 


Here are % and Ys HP units — medium and low temperature 


CM20 


ECONOMY 


*® amazingly quiet perform- 


ance 
® forced feed, 
lubrication 


ning motors 


models — weighing only 68 and 75 lbs., designed to fit a minimum 


of machine compartment space. 


Here’s a sturdy, powerful 2 HP unit that needs only 16% x 


Plus Servel’s 


at No Extra Cost! 19% x 13%” space and weighs only 115 lbs. Models for medium sales-building 
eons se and low temperature requirements. 5-YEAR 
, eak-proof seal. 
hi ged buat. ~ ) FACTORY 
For complete information, specifications and capacity W. ‘ARR A NTY 


CHOBE WALES 


Check these “Extra Value” Features 
LEAK-LOK BONNET SEAL—assures 
leak-proof bonnet joint. 


FU . FLOW—maximum volume 
an pressure. 


data on Servel Hermetic Capillary Tube Models . . . 


Servel, Inc. 


Electric Refrigeration Division 
Department A-91, Evansville 20, Ind. 


constant 
® high-torque, smooth-run- 
® oil-free refrigerant, no oil 


® rust-resistant bronze finish 
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Sa! g “floating” disc. seating. 2%"- 4" | 
PO ITIVE SHUT-OFF—sealsflow TEMPERATURE-PROOF—withstands Cast Brass | Wwe — -_— —-- 
Wit. out forcing. soldering, never develops porosity. | | 
ms : Se eee pes i COMPANY____ li ees 
— Aluvaye Ente Valu Wo Exit Cont” | | 
= @ = S| SUPERMETIC | ADDRESS 
S'E YOUR WHOLESALER | Models for every commercial refrigeration | sai P 
4 | . - - —— 
| and air-conditioning use ... 1/5 to 5 H.P. Salsas Se Sip clita ea is ef onto at nem co oat ae a 
ME: OTEST MANUFACTURING CO. | PITTSBURGH 22, PENNSYLVANIA se 
= ) . —— See SERVEL SUPERMETICS at All-Industry Show, Chicago, Nov. 5-8. ae 
9 + 
re » 3 2 t; See ye Se pre vee Gap asf *, 
ie ae NES Siti, hi Or 28S 7 Par ee > oe 
Ares ; ; yy fs ‘ Z % ee a p 3% 


- " i , x pels x 5 -* “ i, PEE ees rot * Ee - iF ‘cee * Dit * = ag ; Baye . ‘, Sus jl : e 7 oe : Nike : tay re =e a cP be MLAS St ie 4 nee E at a wate 
— fo AIR CONDITIONING & REFRIGERATION NEWS, MMMM 
. 9° See ee ee a ‘ es , 
: —_— Soo. > aa — age | 
Sa a ae ZZ = | | 
a 2 Poe wi 7. ~ s! al aaa ' ne 
m- jie: ee in| ial all if 3 cae i 
eg A ; . : SE cee SW < Y SSS ~ . < &S x i : ’ 
ce oan ter : ae - to : : 4 a 3 
in mo ied a sa : < . “ “eee ‘ ee - 7 a. oF 
. @ OS —" 7 ‘ ee 8 ies ) Pe Ads 
elf ce — . } 7 "oi _ a. Ys ay Ar } = ae 7) oe ce e in 
m- a ie id ey +e ae PE ta? | 3] eo, 
fre a ae ' eae : Pe ° i oe e = pe 
fo — 2 al ae ok . Ss ee ; eC : ie 
he e : . =o . ae “<a sass aw <4 Serre a — “ee 7% 3) 
: ae = : me yy d RES ee “3 a < ae ere SS . ‘ ~ $ Ss es ~~ “Ss ee 
we cue AY Se a . = : R La a 
ep | re 
X= 1 f ie 
2 a SS : 
he | se 
d- 
Vn : 
1r- > 
of ‘. 
on ee ie 
at 3 a 
ne 3 
1s, vs 
ck mn 
is- 
ed eee | 
me | - “oe a 
ut 
rs a 
n- as oy 
— 1/5 HP “eae 
{ ~~. nat “% 7 
- | a S a n v p Y "ta Pas ee a iA) ac ) i 
s . 1 a % \, \ 4 ae % 
oe tS aT }-@4 4 =" 
X- co ‘Vee e | oa . 
ts Tat y “To aos Er we 4 § re 
er | “ ee ie J i SN ) A 7 
para ~ a a i v i aw 
po =» eh a 1 ee Pa 4. 
\ oh ae fe 
or 3 a 
le | - fer 
er | 
n. | 3 
es | 
1e oe 
er a 
n- . 
td f if: € 
“" — ie. ey 3 
(A AE EN IAT RET IR A SR NRE I id : iii. lee J : 
v- PA oi Se a) La ita 
1e a ager ass > ove) See Ai bt a. ; i i Ps ‘ 
: oa TIT =F — = — ———y < « Se FR A: as i i* 
m . ; tae eee rte ee = oe oe se 7 
al oo | Sort ae x a 1 “i 
d 4 ae es = sa : S = i coe % ‘ ; ets ah 
it : o a: Ne satis tne =a oo con : ; 
. : . 7 7 4 ¢ *Y os = we nl CM45 ~ i‘ 
re — 7 > : 4 ; * : ee oc. See : ¥ - 
i ‘ ; . , . & ‘eo # ‘— pres , v7 7 | 
1 | , >» | > ¢ x \ {> efen  @ 
. a s . , ss ~ 7 %~ P - s A 
@ \ : F az ‘ A ¢. 4 Sas * . ; 2 ¥ you! em 
‘ \ : pee tama “= i ee aN % ee by, a sf a Spas sack usr | 7 
fe 1% P mt 2. lg Nee go™ ee a 
1 é : : € ee ; ¥ he eo aaa ; ; 
y ff — ee a ee BONNET “slugging” : 
— = GK 
: e/; ee ee < 
Xe 
i eG 
} ; 
PS oof bo = '@\ Po ae ee ee ee ee ee ee ao 
’ =e | Td 
| 4 =| MAIL THE COUPON | ; 
i 


AIR CONDITIONING & REFRIGERATION NEWS, SEPTEMBER 10, 1951 


| ABgeestsee: 


ai iaaiess "3 


(Oo , 
INSIDE DOPE 


by GEORGE F. TA UBENECK | 


cE ati 


(Concluded from Page 1, Column 1) 
“Why, no. He’s away on _ business, 
and won’t be back for two weeks.” 
Quickly the salesman recovered his 
aplomb. 
“T’ll wait,”’ he decided. 


Appeal of the Week 


A Miss Grice, who shared an office 
with Fred J. Heideman years ago, 
tells us that this refrigeration en- 
gineering pioneer would like to re- 
ceive letters and greeting cards from 
his old friends. 

He is recuperating from an illness 
at the home of his brother August, 
who resides at 1210 East Lomita, 
Flint 5, Mich. 

Mr. Heideman helped lick design 
problems on many of the early house- 
hold and commercial refrigerating 
machines. 


Hints for Salesmen 


Every modern-day salesman can 
benefit by ‘‘taking into his bosom” 
these excerpts from Tales of the 
Road, a rare, out-of-print autobiog- 
raphy of oldtime salesman Charles 
N. Crewdson (published in 1904). 

Quote: 

“You know that a young fellow, 
even if he is with a weak house, 
starts out on his first trip feeling 
that his house is the best one. Be- 
fore he gets through with his maid- 
en trip, even though his house is a 
thoroughbred, he will think it is a 
selling plater. If he has the right stuff 
in him he will get over that, and 
blame his failures on himself rather 
than his house.” 

“If you feel a thing yourself you 
can make the other man feel it, 
especially when he doesn’t know too 
much about the value of the goods 
he buys .. . and few do.” 


“It’s always a good thing to be 
cheerful. All traveling men who go 
around the country saying that busi- 
ness is poor ought to be knocked in 
the head. Even if they are not doing 


a great deal, they should at least 
Say, even in the dullest of times, that 
business might be a ‘lot worse.’ It’s 
these croakers on the road who really 
make business dull when there is 
every reason for it to be good. I 
never kick and I don’t think any up- 
to-date man will.” 


The Duke Comes Clean 
As a Salesman 


Before the recent American Book- 
sellers Convention in Cleveland, the 
former King of England (and present 
Duke of Windsor) confessed: 


“Although British by birth and 
citizenship, I like to regard myself 
as what you might call an American 
by marriage. And it means a great 
deal to me when I am able to come 
with my wife to your great country 
and see and experience the wonderful 
and inspiring things accomplished 
here. Every day is a new day in Amer- 
ica; new problems, but also new joys 
and opportunities. And in no other land 
have I been made to feel more at 
home. The friendliness and under- 
standing I have met with everywhere 
confirm me in the conviction that 
despite the occasional differences in 
outlook between our two nations, the 
United States and the United King- 
dom will always stand together in 
defense of our common way of life. 

“I too have done a bit of selling. 
As a matter of fact I have spent a 
good many years on the road myself, 
and the 146,000 odd miles I have 
traveled on Imperial missions would 
not compare unfavorably with the 
total mileage of any other salesman 
or woman here today. 

“While furthering Imperial inter- 
ests may seem far removed from re- 
tailing, I maintain that selling is 
selling whether it is selling a book 
from a sample case or an Empire 
from a _ battle-cruiser. For, in the 
end, the art of selling comes down 
to knowing the customer and what 
he wants. And whether he likes it 
or not, the sooner every salesman 
learns the old rule that the customer 
is always right, the better off he is. 
But we all know there is a good deal 
more to salesmanship than can be 
expressed in any formula, even so 
basic a one as this old jingle: 

“He who whispers down a well 

About the ware he has to sell 

Will never reap the golden dollars 

Like him who shows them round 


and hollers.’ 
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FROST-TITE FLARE NUTS 
with forged frost-relief 
slots. No more losses from 


loosened “creeping” nuts. from leaking. 


Now 100% improved and 100% foolproof! The New FIBERGLAS DEPTH FILTER 
provides vastly increased filtering capacity to take care of the dirtiest jobs — improved 
efficiency for even the smallest capillary jobs. 

The MOLDED REMCAL DRYING ELEMENT provides increased moisture-absorb- 
ing capacity and improved efficiency even at liquid line temperatures as high as 150° F. 
and dew point temperatures as low as—60° F. Improved design also provides increased 
flow area—pressure drop and premature clogging or plugging are entirely eliminated. 


© KYTENTION! MANUFACTURERS! 


ff Try Remco Standard-Duty Driers for real ma\ 


efficiency. Spun ends -with either Molded Remcal 


or Silica Gel. ¥3 through 1 HP. 


E-Z-SEE LIQUID INDICA- 
TORS, E-Z to see thru, per- 
fectly safe—no more losses 


STANDARD DUTY DRIERS 
The lowest cost, most-effi- 
cient molded drier on the 
market. 


The nest efficient 
a drier-filter made. 


t 


Carried in stock by 
Leading Wholesalers 


Send for Literature and Prices 


INCORPORATED 
ZELIENOPLE, PENNSYLVANIA 


“Whenever sales people gather to- 
gether they trade yarns. Let me 
trade one with you. I trust you never 
had a revolution postponed so that 
you could complete your job. Well, 
that happened to me. It happened to 
me in Peru in 1931, when I went 
there in the course of a comprehen- 
sive trade mission to South America. 
When I reached Lima, the capital, I 
was cordially received, and every- 
thing seemed serene on the surface. 
However, at dinner in my honor at 
the British Legation, with the Presi- 
dent, Sanchez Cerro, seated at my 
right, I noticed that the chair on my 
left, in which the Vice President was 
supposed to sit was empty. Out of 
courtesy the serving of the dinner was 
delayed until finally the President 
said, ‘I wouldn’t wait for my col- 
league, as I happen to know that he 
is plotting to have me shot. But I 
am planning a little surprise for 
him; I am going to have him shot.’ 


“Incredible as it may sound, these 
were his actual words. At this point 
I thought things were getting a bit 
too hot for comfort, and I tried a 
little fast selling on the President 
with the happy outcome that the 
Vice President was eventually per- 
suaded to take his place at the table. 
However, this truce was only tem- 
porary, for the airplane carrying me 
to the next stop was hardly off the 
ground when the shooting started. 


“Of course, this was an exceptional 
occurrence, and on the whole my 
mission seemed successful enough, 
that is, until I got back to the man- 
ufacturers in Great Britain, whose 
wares I was trying to promote. Then 
I was given a treatment I am sure 
you all have at one time or another 
experienced in your dealing with 
publishers, the brush-off, when I 
tried to explain to some of them how 
their products might be improved to 
meet the changing tastes of the 
South American market. 

“And I also know the loneliness of 
the road, the drudgery of long trips, 
the grind of travel whether by auto- 
mobile, railroad, or air, the tedium 
of hotel rooms away from home. But 
these experiences have their rewards. 
As a traveler I came to know people 
in a way that might otherwise have 
been impossible for me. Salesmen at 
heart are philosophers—they have to 
be—and they know the human race 
in all of its aspects. For that reason 
I am grateful for the years I spent 
on the road. 

“But I must confess that books are 
one kind of commodity that I have 
never tried to sell, and I do not pro- 
pose to start now. Nor will I attempt 
to do backseat driving. If ever I am 
tempted to consider any personal 
promotion of my own book, I will 
think of the story of the author who 
spent a day in a bookstore, auto- 
graphing his masterpiece. At the 
close of the day’s business, he turned 
to the proprietor proudly remarking 
that he had signed more than 100 
copies and that he thought that he had 
done pretty well, only to be told by 
the boss, ‘Well at least I won’t have 
to worry over taking back your 
books. They’re signed.’ 

“As an amateur writer and a 
former salesman—and not as an 
author in search of sales—I want to 
say that the bookseller’s craft is a 
fine one. For the best books ever 
written would languish on _ shelves 
if you salesmen did not fulfill your 
function of putting them into the 
hands of the reading public.” 


Let’s Take This to Heart 


From a recent speech by Admiral 
Ben Moreell, president of Jones & 
Laughlin Steel Corporation: 

“When a person gains power over 
other persons—the political power to 


force other persons to do his bidding 
when they do not believe it right to 
do so—it seems inevitable that a 
moral weakness develops in the per- 
son who exercises that power. It 
may take time for this weakness to 
become visible. In fact, its full extent 
is frequently left to the historians 
to record, but we eventually learn 
of it. It was Lord Acton, the British 
historian, who said: ‘All power tends 
to corrupt; absolute power corrupts 
absolutely.’ 


“Please do not misunderstand me. 
These persons who are corrupted by 
the process of ruling over their fel- 
low men are not innately evil. They 
begin as honest men. Their motives 
for wanting to direct the actions of 
others may be purely patriotic and 
altruistic. Indeed, they may wish 
only ‘to do good for the people.’ But, 
apparently, the only way they can 
think of to do this ‘good’ is to im- 
pose more restrictive laws. 


“Now, obviously, there is no point ‘ 


in passing a law which requires a 
people to do something they would 
do anyhow; or which prevents them 
from doing what they are not going 
to do anyhow. Therefore, the pos- 
sessor of the political power could 
very well decide to leave every per- 
son free to do as he pleases so long 
as he does not infringe upon the same 
right of every other person to do as 
he pleases. However, that concept 
appears to be utterly without reason 
to a person who wants to exercise 
political power over his fellow man, 
for he asks himself: ‘How can I “do 
good” for the people if I just leave 
them alone?’ Besides, he does not 
want to pass into history as a ‘do 
nothing’ leader who ends up as a 
footnote somewhere. So he begins to 
pass laws that will force all other 
persons to conform to his ideas of 
what is good for them. 


“That is the danger point! The 
more restrictions and compulsions 
he imposes on other persons, the 
greater the strain on his own moral- 
ity. As his appetite for using force 
against people increases, he tends in- 
creasingly to surround himself with 
advisers who also seem to derive a 
peculiar pleasure from forcing others 
to obey their decrees. He appoints 
friends and supporters to easy jobs 
of questionable necessity. If there 
are not enough jobs to go around, 
he creates new ones. In some in- 
stances, jobs are sold to the highest 
bidder. The hard-earned money of 
those over whom he rules is loaned 
for questionable private endeavors 


or spent on grandiose public proj- 
ects at home and abroad. If there 
is no opposition, an emergency is 
declared or created to justify these 
actions. 


“If the benevolent ruler stays in 
power long enough, he eventually con- 
cludes that power and wisdom are 
the same thing. And as he possesses 
power, he must also possess wisdom. 
He becomes converted to the seduc- 
tive thesis that election to public 
office endows the official with both 
power and wisdom. At this point, he 
begins to lose his ability to distinguish 
between what is morally right and 
what is politically expedient.” 


JUST ASK US! 


Turn to “What’s New” Page for 
useful information on new products. 
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CLEANABLE 
WATER-COOLED 


CONDENSERS 


More Efficient Double-Tube 
Counter-flow Design 


Acceptance in the field is rapidly 
changing to “Demand” for these 
efficient, more economical Clean- 
able water-cooled Condensers. 
Owners and service men prefer 
the “new unit” efficiency that can 
always be maintained by a simple 
cleaning process. Brass headers, 
machined and brazed. 

Write for Catalog and Prices 

WHOLESALERS IN PRINCIPAL CITIES 


Hals tead. & Mitchell 


BESSEMER BLDG. PITTSBURGH 22, PA. 


> 


y 


For information write: 


YOU CAN‘T BEAT 
THE VICTOR 


MILK COOLER 
LINE 


@ Level-Load Milk Coolers... - 
The Finest, Newest and 
Easiest to use or sell. 

@ Standard Milk Coolers . . 
For many years the stand- 
ard of the industry. 

@ Drop-in Milk Coolers — Eco- 
nomical, practical and very 
efficient. 

@ Dry Storage Coolers . 
Unsurpassed in operating 
efficiency. 


All in a variety of sizes. 


Theres always one thats better... and in controls 18 Ranco! 


It’s easy to see that Ranco is the 


first choice of expert refrigeration men— 
more Ranco controls are in use than 

any other kind. How many? More than 
35,000,000! Use genuine Ranco controls— 
available for more than 4,000 


replacement installations. 
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SEPARATE year-round air conditioning 


starter and finisher rooms enable Roanoke concern to test various 


feeds for chicks under constant 


systems for both the 


“weather” 


conditions. 


WEIGHING-IN 


chicken's 
growth is observed and carefully recorded. 


like prizefighters, 


Air Conditioning May Prove Answer to Old 
Riddle... Why Does Chicken Cross Road? 


ROANOKE, Va.— ‘Maybe we've 
found the answer to the old ques- 
tion—‘Why does a chicken cross the 
road?’ He wants air conditioning.” 

Obviously, Lewis P. Whitescarver 
is not really serious when he makes 
this statement, but he does have 
some knowledge of how chickens 
react to cooling because he recently 
engineered an air conditioned poultry 
house. 

This job was done for Lindsey- 
Robinson & Co., Inc., large Roanoke 
feed firm, which wanted to test the 
effect of various feeds on chickens. 
To minimize other variables in these 
experiments, the firm depends on 
completely automatic year-round air 
conditioning to maintain constant 
temperature and humidity conditions. 

The installation was made by 
Whitescarver Engineering Co., Inc., 
distributor for York and Hill in the 
Roanoke-Lynchburg. area. As chief 
engineer of the firm, Lewis P. 
Whitescarver designed the system. 


SYSTEMS ARE SEPARATE 


Essentially it consists of two 5-hp. 
York package conditioners connected 
to ductwork and fitted with hot water 
coils and humidifiers. Operation of 
the units on both cooling and heat- 
ing cycles is closely regulated by a 
Johnson Service control system. 

Two separate air conditioning 
systems are involved to meet the 
requirements of the feed company’s 
tests which are run in two rooms, 
Whitescarver explains. One serves 
as the “starter” room, the other is 
the “finisher” room. 

Baby chicks are first placed in 
brooders in the starter room where 
they’re kept for four weeks. Tem- 
perature here is held at 75° F. At 
the end of the four-week period the 
chicks are moved to the adjoining 
finisher room where the tempera- 
ture is maintained at 72°. They stay 
here four more weeks. Relative hu- 
midity in both rooms is kept at 50%. 

Although the temperature differ- 
ence between the starter and finisher 
rooms is only 3°, this was considered 
iniportant enough to warrant the two 
Separate systems. This likewise pro- 
vides more flexibility in running the 


By C. Dale Mericle 


experiments. 

At least one unusual problem was 
encountered in designing the system, 
Whitescarver indicates. 

“The B.t.u. load per chicken had 
us stumped for awhile. After several 
inquiries by ourselves and the feed 
company we finally arrived at a 
figure of 2 B.t.u. per chick.” 


3,000 CHICKS START TESTS 


Calculations were based on 3,000 
chicks being in the starter room. 
Since both the starter and finisher 
rooms are the same size (24 by 27 
by 8 ft.), the finisher room cannot 
accommodate the full 3,000 chickens. 
They grow so rapidly there just 
wouldn't be space enough in the 
finisher room, so some are eliminated 
from the test at the conclusion of 
the four weeks in the starter room. 

This also keeps the loads just 
about even on both systems, even 
though the B.t.u. load per chicken 
increases somewhat as they grow. 

“Total tonnage figures out to 3.22 
on each room, most of this being 
sensible heat,’’ Whitescarver says. 
“We circulate 1,400 c.f.m. of air in 
each system, instead of the 2,000 
c.f.m. that’s normally circulated by 
a York 552 conditioner.” 

Both conditioners are located in 
the boiler room directly across the 
hall from the starter and finisher 
rooms. Each unit connects to a 28 
by 6-in. supply duct which runs 
across the hall just below the ceil- 
ing into the conditioned areas. There 
the supply system splits into two 
branches, six outlets being on each 
branch. This provides 12 air outlets 
for each room, all the outlets being 
designed to deliver 115 c.f.m. 


RETURN AIR HOOKUP 


A return air duct system is also 
provided for each system. A 28 by 
6-in. duct runs directly underneath 
the supply duct in the hall from the 
unit to the wall of the conditioned 
area nearest the boiler room. This 
duct comes part way down the wall 
connecting with a plenum chamber 


fitted with a 24 by 24-in. intake 
grille. 
“An extra set of filters is pro- 


HARRY 
ALTER’S 


senate falter wheb it comes “from ai — 


e » HARRY ALTER CO. Inc. 


New Edition No. 155 


DEPENDABOOK 


for Fall and Winter—1951-2 
Over 9,000 Refrigeration 


p Fant and Supplies 


Illustrated 
» Everything that’s available and everything 3 
at rock-bottom prices. The DE- 
PENDABOOK is a big help in 
ordering, and will save 
you money, too... 
Write for your copy 
—on your letter- 
head—NOW! 


WHOLESALE 
ONLY 


MICHIGAN, 
eHicaGO 16, ILL. 
434 ponte bly $ st 


. NEW YORK 13,N 


vided in this return air plenum in 
addition to the filters normally used 
in the conditioners themselves,” 
Whitescarver adds. ‘There is lots of 
dust floating around in the condi- 
tioned space due to the chickens, so 
additional filter area is desirable. 
Throw-away type filters used in the 
return air plenum are changed weekly.” 
While the two systems operate in- 


AUTOMATIC controls for year-round system 

are neatly grouped. Control diagram is 

framed and kept handy for quick reference 
if needed. 


dependently of each other, both are 
connected to a Marley 104 cooling 
tower of 10-ton capacity. The cool- 
ing tower is located on the roof of 
the building, the water being circu- 
lated from the conditioners to the 
tower by a Series 1531 Bell & Gos- 
sett 1144-hp. pump. 

“The tower drains into a tank in 
the building below, so we don’t have 
to worry about draining the water 
tower in winter,” points out White- 
scarver. 

Heat for winter operation is furn- 
ished through a hot-water system 
powered by a Model 785 Fairbanks- 
Morse gas-fired boiler located in the 
same room with the conditioners, 
which are equipped with hot-water 
coils. a constant water temperature 
of 150° is maintained by the heat- 
ing system all year-round so that 
heat is immediately available when- 
ever it’s needed at any season of 
the year. 

Automatic control of cooling and 


heating is provided by a Johnson 
Service system which permits three- 
step control of cooling and modulat- 
ing control of the heating. 

Fans on the conditioners run con- 
tinuously under this setup. When the 
controls call for cooling, the herme- 
tic compressor in the conditioner 
starts operating, as does the water 
pump circulating condenser water 
to the cooling tower. 

The V-shaped coil in the York 
conditioner is split so only half the 
coil may be used at a time if de- 
sired. In this installation both halves 
of the coil are used when: cooling is 
first called for. 

As the temperature falls less cool- 
ing is required, so a second control 
closes a solenoid, cutting the cooling 
operation to one half of the coil. 
When the desired temperature is 
reached, the compressor stops. This 
will also stop the water-circulating 
pump unless the other conditioner is 
operating on the cooling cycle. Con- 
trol of the pump is so wired that it 
operates when either or both com- 
preseors are operating and stops only 
when both machines have cut out. 

If heat is required on either sys- 
tem, another set of controls starts 
the hot water circulating pump and 
regulates a three-way modulating 
valve on the heating coil in each 
unit. The hot water pump runs when 
either system calls for heat. Valve 
arrangement on each coil, however, 
is designed to by-pass the hot water 
around the coil if that system doesn’t 
require heating even though the 
other does. 

Control of humidity is aided by a 
spray type humidifier installed in 
each of the conditioners. Operation of 
the humidifiers is regulated by a 
humidistat located in each of the 
two conditioned rooms. 
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7 LYNCH 


CORPORATION 


Lynch modern Calorimeter tests 
establish accurately PAR and PARmetic B.T.U. 
Capacity ratings as advertised! 
When you buy PAR or PARmetic, 
you’re sure the B.T.U. ratings are 
right—and that the Units will 
give trouble-free 


PAR AIR PoE... byt tpg MORPAC - MORPAC GLASS FORMING 
CANDY & COOK! PAPER PACKAGIN BUTTER & OLEO MACHINE 

COMPRESSORS = COMPRESSORS WRAPPING PAR COMPRESSOR DIVISION machines PACKAGING CHINES 
MACHINES TOLEDO, OHIO MACHINES 
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dependabie performance. 


PAR conventional condensing units, 
air-cooled 1/6 to 3 H.P., water-cooled 
1/2 to 15 H.P., Combination air and 
water 1/2 to 3 H.P. PARmetic sealed 
units from 1/8 to 1/3 H.P. 


we 


aN 


% 


i 
_ <li ra a enemies cl ce acne L 
j- ey : : — RO hes | : 
re fs eae aaah r 5 ic 7 es eee $ a Lick, : oS See GR aK xx, > 3 . . pe ss 
’ _s . fo . pe = eG ae Y Sa So a & 
se : : egal, ; cs  t ‘v 7 an es 4 \e ‘ 
P Beas iv os a — ce ae 4 = Po a is a ; ; es = MS et 
™ —— ee 8 6CFll C3 a [Ess , _ ie 6 ee fe ia 7@) “€ | . 
mn- = i ee he i. Tr - J =—s re E i : 
a a at Ooo tie Sr = ag = | . —-  * ’ Pane i N * «all Md _— = ote 
ve aa oe: ia eee _ = as 8 e 
ee Me Ba oO Re re “ SS re 2 et oe > 4 ; xa 
eS sng” ae ax a es: j >. * ei _... ay ss : : 2} oy 
_ Se Oe i b sae ee oe &¢ See . re i A 
i : (ee x en Pa ¢ js y re ‘ aS S BS re SN 
th eet) tiie Be ee : — ; y Bi. : a a a a ae ~~ 
a ae ba * aes : < ss ‘ ae ome S ae . : SS > aR 
baie oy, os S ae - Ay Pom. = a sak ar 
he $e Sigg fe O5 2 ioe Go Re ma trl ron _- a” , SS , + oan ce =e epee yy Ss Me 
h ies Se poste et ee - ie eee tc ‘ og ue « Peis " Ss 208, Sage = inte es RSs We 5 pera ate \ ; vs pa 
“ acinar 4 end ie Bek is eas seh “ eat : a oo 4 - <a ais * . he x “SS -“ ST i SS a a eet 
Np Ee AS eet = Ra eae) -2 RE Ee pi i ae ae eee eer 
= aa ee ees a. |e eo a sf 
Pete or oe ee i A ee ome. ie ae eo, a i oe i 
Cn, re = ee Aw a Log de ee “Gs i ee x ae 
= = Fee * 
a . , 
— ee | HK, 
— eee sek 
ee ee = po 
et 
as 
' { ; i 
; uA 
; 
re 
3 
; - 
i " 
te 
2 
I AE EEE ES PE si 
{ ? P | 
| 
' 
| | @eo 
Bg Y Ww ; 
3 @©@- 4 
' - “ id 
—C ®Qovs , 
; @ ¢ * e - of - 
ae Mees ee 
aes . Solis: heey Le ve 
. p b. ian 2 og : ies i 
ix 4 ; RN: ae ey | t 
a Fe ¢ 4 é e te a y, at, ee : % 
re ile rc Se: ©} ¥ Nee x 
ele Pee Pac “gems "abe er ea be 
. . a aa a a) < Ae Sue oe 6 
‘ , re 
1h. | 
‘ : . 
i ‘ : ) ia 
f ’ : 3 et re bea 
| , and | £ 
_ i / Z + / - 
‘ V4 £ 
Bene » eas * 
Veen, 4 ee : : os 
: o p f La 
ir? Lm 
_ ~<a mage 
4 "St ce os 
» i ; — 
“ y , ¢ f » 4 
ze‘ Ce ; y) J i 
ss aad ‘ a 
2] ait, (fs % °, i % — : . 
a ” (ie Oe ae : 
; as = ~ - ASS s i i = i ae ; 
MAN é Rae 7 
mi eT THE MA YOU Eo on aie 
é Sages  » ke. iit Pou) 
ELIVER A es Sell” ae ie ’ 
ue a ee cs Medal ae gee : 
Gy - : M oat 2 ON ee = etl iy “3 
x - ~ 
WS ) ey | : “A eee 
Ye fr: a ‘ ter bo“ " 
o Ny, “= Qe -« 7 
' ! eae a “ae ee 
oA é r iP } . ‘ * 
SIs ir ae : a ae 
PO ge Ne, aE ey ; 
3 ce * i . es f ay 4 = ey 1 LA > A 
eS SS See | 
a BY COMPARISON—YOU'LL BUY PAR and PARmetic | 
, WS SS 7 ot » ~~ “, os 1 
~ = ie. “Ses ~~ 5 . <a CER —— cs, ps 2 
. Sa We Sag aa Hen npg LES - = sp 4 ‘e — . . 
: S “eo ZG Sr/ > es =e) S fies \ @ « 5A aie 
= Ln" SS EZ — EG | AA Di © (2g Ae Wt, 5 = ey els, . 
SS at Az Ut ob = a \' -! 4 a Ne =F ry \3 tg Sk 
| ( See Aa ( S oP. mc va } Sao = ; a 
sate a \y eA tes ‘ 
re ” 
j Ay: 
i ; 
al a a : 7 | - 
Ree ea ee, A ee, 3 q wa 
eo 
“= 
oe 4, : *: ; m :-4 ‘ 3 A, 7 ee : ots 2 i 
4 - . asin a - A e 4 “ . 4 * ie! : 4 & , 
pte: Ea Ns ; 7 2 te , eS ee ee < , a ee 
me é ao 3 Ts i" a r Z : Se z . a 2S eae r ¥. : Pll * * Boe : 
a pr fie j a. “ye > = eer a | ‘ x | 2 ae - | oo a ee oN 


10 AIR CONDITIONING & REFRIGERATION NEWS, SEPTEMBER 10, 1951 


AN INTERNATIONAL INSTITUTION ¢ SUBSCRIBERS ALL OVER THE WORLD 
> a 7 
They ll Do It Every Time... . By Jimmy Hatlo Trade Mask Conran 
‘ U. 8. Patent PP inte 4 
$% , a 0 gibi ove Je a 
OU CAN TYPE, FOLD AND TOTE [3.u- GET OUT A PERSONAL as 
ARMLOADS, OF THE FIRMS. MAIL AND LETTER ON COMPANY SME~ ee ere 
BIGDOME'S TOO 8 ~ WOT PPEN ¢ Published Every Monday by BUSINESS NEWS PUBLISHING CO. 
HERE'S WOT HOPP EN WY (quss ut 450 2. ny 2. ros rf Mich. Telephone Woodward 2-0924. 
TODAY , MISS Subscription Rates: U. S. and Possessions, Canada, and all countries in the Pan- 
Y weZ’LL American Postal Union: $5.00 per year; 2 years $8.00. All other foreign countries: 
° TAKE THE MAIL: $7.00 per year. Single copy price, 20 cents. Ten or more copies, 15 cents each: 
Sia HMMPH! RATHER 50 or more copies, 10 cents each. Please send remittance with order. ' 
sok, LIGHT TODAY, 
Py Co, ISN'T ITS GEORGE F. TAUBENECK 
23,7 Ute y Editor and Publisher 
Ft St Beng, \ % a Stemtal Di 
Sept, yi Pui B. REDEKER, Editorial Director 
\\ , y 4 
= fF ps C. DALE MERICLE, Associate Editor 
= = ‘é YF ~ ° : JOHN SWEET, Assistant Editor E. L. HENDERSON, General Manager 
] x? ¢@ &, NY , N _ | HuGH MAnar, Assistant Editor ROBERT M. PRICE, Adv. Mgr. 
“I NI h — GEORGE HANNING, Assistant Editor — —— Western 
“ Z ¥ z MARGARET DEAN, Assistant Editor — giiptpy J. KROHN, Adv. Secy. I 
J \ . Editorial Assistants: MARGARET WALTER J. SCHULER, Production Mgr. 
of / POMMERENING, BERNICE SHEPLOW. JOHN F. JOLIAT, Circulation Manager I 
ZZ { 
é A l ae Member, Audit Bureau of Circulations. Member, Associated Business Papers. 
VoLUME 64, No. 2, SERIAL No. 1,173, SEPTEMBER 10, 1951 of 
as 
ie a 
rd ce 
COPR. 1951, KING LAE veya Inc. WORLD RIGHTS RESERVED. Z 8-10 Program For Peace = 
* pl: 
Without Atom Bombs na 
1 
6 9s ne 
Do You Have ‘Both Feet On The Ground’? Sesites tie Dali dain tae tne ne ih on We. 
Russia is ripe for revolution, and World War III can be pre- per 
vented by a gigantic propaganda crusade behind the Iron Cur- 
tain, declares Gardner Cowles, president and editor of Look and Ba 
Quick magazines. pe 
Basic reason why the Bolsheviks haven’t attacked Western era 
Europe already, he insists, is fear of what would happen in Russia ee: 
herself if the Red Army should leave home. At least 10 million roa 
Russians are in concentration camps, plus unknown numbers ma 
of satellite citizens. Nearly every family over there has a score a 
to settle with the present Soviet rulers, and ‘would welcome a con 
chance to revolt if there seemed a chance to succeed,” Mr. imr 
Cowles asserts. a 
To bring about a successful revolution would require the use the 
of propaganda on a tremendous scale, including radio broad- Pas 
casts, smuggled pamphlets, secret agents, planted rumors, demon- out 
strations of dollar aid to friends, and a hundred and one other ally 
opinion-influencing devices. = 
So that no one could claim such a propaganda crusade is ing 
devoted to the expansion of American “imperialism,” we must sal 
pledge that, if and when present Communist rulers are thrown a 
out, the United States will lead the world toward a complete use 
disarmament program. prs 
ft 
Obviously, Americans have a moral right to attempt this are 
propaganda crusade, because Russia is threatening the free world a 
with disaster. Co. 
Maybe the best way to end this threat “once and for all” peer 
is to help the oppressed Russian people (who want peace as a. 
much as we do) to kick Stalin and his Politburo into oblivion. to 
diseu 


Pertinent Quotes 


“The definition of a Communist is a fellow who envies your 
success and wants to tear you down to his level so he will not 
need to envy you.’’—Kreolite News. 


“The trouble with Socialism is that it lasts just long enoug! 
for a good case of inertia to set in.”—Jndiana Farmers Guide. 


WITH A 


FILTER 


Practical for many applications, it is 
ceiling-mounted and uses no floor or wall 
“pay space.” It eliminates costly ducting. 
The FILTER keeps the coil free of 
all dust and grease. 


“Quality is never an accident; it is always the result of hig) 
intention, sincere effort, intelligent direction, and skillful execu 
tion; it represents the wise choice of many alternatives, th: 
cumulative experience of many masters of craftsmanship.”—WIL . < 
A. FOSTER. 


“In a free society there is no escape from social respons - 
bilities. And this is true for all of us, whatever our job. TI? 
citizen who will not dirty his hands with politics soon gets a brar 1 
of politics which is plenty dirty. He gets what he deserves ar 4 

WRITE FOR it may be he gets dictatorship.”—-JOHN S. COLEMAN, Presider ‘, 
BULLETIN AC-171 Burroughs Adding Machine Co. 


“Friendliness in the long run calls forth friendliness; kinc ‘i- 
ness breeds kindness, and active goodwill multiplies. The ge'™ 
of love may not be as immediately powerful as that of hate: but in 
the crucible of time it has greater survival value.”—PAUL 
Douc.Las, junior Senator from Illinois. 7 


“Ry a aha 


¢ ; a 4 = yen } 2 wens : Kit, Hira 
‘ : : \ a ; E i E ., ayo te f J coe 
oF a 
7 nn EE ed 
~ mat: 
a 2 
5 Pee 
ee 
ee 
p ave 
Heep 
im’ 
iis hak 
Bias 
ees 
sie 
, ayy. 
Toye es 
Shes 
aes 
Ba eh 
ol 5 
Gynt we 
Me ha is 
a) 
nies | 
iA< ie 
has) 
La eas j 
erst | 
te 
blag ' 
ce 
apa | 
eo | 
Aelia 
“Sas | 
Bs 
pees | 
ea 
eee | 
ARS 
ery ned 2 
aaa 
ook 
hate 4 
<M 
Ph re 
ie 
oo 
feats 
om ae 
7 — 
5 den _ 
Peel 
oo ae 
: . 
“J 
Py 
eae: 
Si Re 
eee 
A 
Aaa 
vo . 
“ae 
i : 
ig 
et 
ots , 
ae | 
Bone. 4 
aN : 
Pune 1 
aes 
als q 
pie ' 
a, 1 
bee 
: | 
oaen 
. 
oe ; 
hf 
sat 
ea 
. 
7 _ 
mo 
ve 
ven" 
Ao at we . = hoi ee 
$3 SS POPs. ae - 
: > 
i ~ “ ~ ee 
am f MRA SXF 
N eT aes 
: We ee | 
as eater “ 
. gece ee 
y ge™ ,| 
F is eS ae 
‘ q Se Wek BR 
ie ee 
. RSS | 
& Sea hat ty 
Siem ay 
: —e . 
| re 
| 
F ~ ; © ‘ 4 = . ' ye ic. j 
R A M E R 0 N C , ¢ l e ll t 0 nl = J 
: f «> . s Poet . ith i . are rod | “s bat J 
as ’ 7 Pa 1? , . = a go ge Fe hw Nght % rely ; * i at 
i 
; | 
7 = >» {= . - 4 s 4 j 
=: a id : yey eae ’ cs oo ie - . = ‘ < 
ee ae : F3 wots welt So See ray — Toe: wees » ye Sk “a ie 1 (S he ao tae ‘ rq ’ : ee ae j< 2 yt. ees 
6 ay - a = if cs ‘ = a ee ae ae 7 eee 2 iy ae aes hm oA ¥ ae ae > ea 4 Se e ee ee : 
po i ; ey ey, ae he _ 4 a 3 x = a wid ‘ PF as ee. " : soaker A oar. SOF Ca ey ae eer hi 
* ~ = de is { e a Nad Sc ny Ses A ‘ na 
2 a ¥ . & Oe Ren > yet +f —" Ma tt ae f = ees at e we =? 


ee wFwFwwTeee re fF 


4r 
ot 


AIR CONDITIONING & REFRIGERATION NEWS, SEPTEMBER 10, 1951 


11 


150-Ton Refrigeration System Permits Close Control of Malting Process 


Lg 


Malt Compartments at Rickel Co. Held 
At 60°-70° During Germination Process 


DETROIT—Today the ancient art 
of malting, which is at least as old 
as recorded history, is being given 
a splendid “assist” by the more re- 
cently developed science of tempera- 
ture and humidity control. 

Typical of the larger malting 
plants across the country that are 
now equipped with process refrigera- 
tion is the H. W. Rickel & Co. located 
near the heart of downtown Detroit. 
No youngster in the malting busi- 
ness, H. W. Rickel & Co. is currently 
celebrating its 75th anniversary. 

At the dawn of civilization in 
Babylonia, we find man employing 
barley—the most ancient and vener- 
ated of all grains—to produce a bev- 
erage corresponding to modern beer. 
Since antiquity, when the green malt 
was dried on the flat sundrenched 
roofs of Egypt, the art and science of 
malting has been evolved to the 
present time and methods. But even 
with the most modern temperature 
control equipment, malting involves 
immutable laws of nature, as basic 
as the behavior of the electron. 

When H. W. Rickel & Co. entered 
the malting business 75 years ago, 
“floor malting’ was in general use. 
In this process the barley was spread 
out on the malting floor and manu- 
ally turned by workmen using large 
paddles. Later this cumbersome pro- 
cess was replaced by “drum” malt- 
ing in which the grain is housed in 
large slowly revolving drums, elimi- 
nating a great deal of hand labor. 


Another malting method, in wide 
use today, is known as “compart- 
ment malting” in which the grain is 
stored in large open tanks, which 
are approximately the size of the 
average swimming pool. Today cer- 
tain customers of H. W. Rickel & 
Co. prefer “drum” malt, and others 
prefer “compartment” malt. 

While both methods use accurate 
control of temperature and humidity 
to obtain the desired results, this 
discussion is limited to the ‘“com- 


partment malting’”’ temperature con- 
trol system, as the one used for 
drum malting is very similar. 

The production of malt from 
barley begins with the selection of 
barley on the basis of variety, terri- 
tory in which grown, moisture con- 
tent, and germinating capacity. After 
harvest the grain must be allowed 
to rest and go through a “sweating” 
period wherein the kernels of grain 
give off water vapor and carbon 
dioxide. As barley is harvested dur- 


LEFT: In these enormous compartments, condi- 
tioned air is drawn down through a malt 
bed 4 ft. deep through a fine mesh grating 


EXHAUST 
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which forms the bottom of the ‘‘compart- 
ment."" The growing barley is mechanically 
“stirred’’ every four hours to expose all of 


it to the refrigerated air. 


RIGHT: Schematic drawing shows necessary 
equipment and the flow of conditioned air 
in compartments. 
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ture of the air entering the germinat- 
ing units approximates 52° to 60° F. 
in order to maintain the tempera- 
ture of the germinating grain be- 
tween 60-70° F. The grain odor be- 
comes more ‘cucumber-like’ and then 
takes on an apple odor as the growth 
continues.” 

So much for design conditions, 
which are well known in the malt- 
ing industry. 

In the compartment malting build- 
ing of H. W. Rickel & Co. the con- 
ditioned air is handled by two 25,000 


c.f.m. fans, each powered by 20-hp. 
motors. Air is sucked down through 
the grain resting in the large com- 
partments about 4 ft. deep. To 
further expose all of the grain to 
the conditioned air, a mechanical 
stirring mechanism, running’ on 
tracks along the edge of the com- 
partment, turns the grain over at 
regular intervals. 

Down under the malting compart- 
ments the air is drawn through a 
large tunnel, and back to the fan 
room. From the fans it is forced into 


ry 


ing a short period each year, this 
means the modern malting plant 
must have enormous storage ca- 
pacity. 

After cleaning, sizing, and grad- 
ing by mechanical equipment, the 
barley is placed in large steep tanks 
where it is soaked for two or three 
days in water having a temperature 
of from 50° F. to 65° F., or until 
the grain has a moisture content of 
about 43%. 

At this time the grain is carried 
on mechanical conveyors to the 
malting ‘compartments’ or tanks, 
where it is allowed to germinate. 
These tanks have fine grating on the 
bottom to permit the free passage 
of air. The factors governing germi- 
nation or growth are temperature, 
moisture, time, and oxygen supply, 
all of which are closely controlled. 

According to “The Practical 
Brewer,’ published by the Master 
Brewer’s Association of America, 
“When the grain is dropped into the 
compartment, the respiration and 
growing process is accelerated. The 
growth starts slowly at the embryo 
end of the kernel the first day, the 
growth being accelerated the second 
day, which is usually the time when 
additional water is given to the ger- 
minating grain. 

“During this rapid growth stage 
the kernels give off considerable heat 
and carbon dioxide . . . usually taken 
from the grain by forced attemper- 
ated, humidified air. The tempera- 


CREW'S 
WORK with 


at half the cost of comparable loading equipment. 


@ For FREE \iterature and name of nearest truck equipment dealer write: 


2832 NEWELL ST., Dept. AQ. 
LOS ANGELES 39, CALIF, 


The VEN corp. 


® heavy channel shaped uprights ® beveled tailgate extension 
© rachet holds at any position® toilgate closes flush to truck 


tailgate loader” 


for 2, %, 1 ton trucks 


Yes, the one-man VENCO loader means easier, more economical, more efficient 
delivery. It has a 600 Ib. capacity, is simple to install and operate. VENCO can 
build business, can prevent injury to personnel or damage to merchandise, so 


don’t suffer any longer with old fashioned loading methods — order VENCO today! 
puts the “pickup” in your pickup truck 
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MODEL 209 = | 
FREON |2 


THESE VALVES BEAT TROUBLE TO THE 


Unique ae eae 
it mechanism with 
ADJUSTABLE range 
of 0 to 55 lbs. 


If pressure rises be- 
yond normal, valve 
throttles automatic- 
ally, holding pres- 
sure to preset limit 
and preventing mo- 
tor overload, 


Heavy forged leak- 
roof body. Super- 
ard stainless valve 

needle, stainless seat 

and springs for trouk 
le-free service. 


Get all these... 


Clearly marked ad- 
justing knob for 
quick, easy pressure- 
limit adjustment. 
Moisture - proof cai 

covers adjusting knob. 


When overload con- 
dition passes, A- P 
liquid-charged power 
element resumes con- 
trol and maintains 
normal operation. 


May be used as regu- 
lar thermostatic ex- 
pansion valve when 
pressure - limiting op- 
eration is not desired. 


Easily accessible super- 
heat adjustment covers 
entire normal operat- 
ing range. 
close superheat control 
at any operating tem- 
perature. 


DEPENDABLE Controls 


A-P CONTROLS CORPORATION 


(formerly Automatic Products Company) 


2460 N. 32nd Street e Milwaukee 45, Wisconsin 
Export address: 13 E. 40th. St., New York, N. Y. @ In Canada: A-P Controls Corporation, Ltd., Cooksville, Ontario 


Stocked and Sold By Good Refrigeration Wholesalers Everywhere @ Recommended and Installed By Leading Refrigeration Service Engineers 


Model 209 Expansion 
valve, \% and 1 ton 
freon 12. Pressure- 
limit range 0 to 55 lbs, 
Also available for 
methyl and freon 22, 


Maintains 


for full details. 


Sh. 
i 


a large mixing chamber where part 
of the air is exhausted to the out- 
doors, and considerable fresh air is 
picked up. This is essential when 
we remember that a large amount 
of carbon dioxide has been given off 
by the growing grain. 

From this mixing chamber the air 
is carried to to spray room. This 
room contains a battery of eight 
“Bailey” type spray heads, each 
powered by individual motors. When 
water is forced against these revolv- 

(Concluded on next page) 
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Model 208 Expansion 
valve. Same unique 
features as Model 
but factory-set for pres- 
sure-limit and super- 
heat requirements. 


DEPENDABLE PRESSURE- 
LIMITING EXPANSION VALVES 
PROTECT YOUR MOTORS 
AGAINST OVERLOAD 


You'll have no expensive motor breakdowns due to overload when you 
use these new A-P worry-free expansion valves. By limiting operating 
suction pressure, they protect the refrigeration system from overloads 
due to abnormally high pressures during pull-down or peak-load periods. 
Model 209 is completely adjustable in the field for both pressure limit 
and superheat. Model 208 is “custom-built” for specific pressure limit 
and superheat requirements. No other thermostatic expansion valves offer 
you the features found in these revolutionary valves. Ask for Bulletin R-7 
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AIR CONDITIONING & REFRIGERATION NEWS, SEPTEMBER 10, 1951 


JACK SHARPE, H. W. Rickel & Co. foreman, adjusts the water 
type revolving spray heads in 


supply to one of eight ‘‘Bailey'’ 


the spray room of the compartment malting building. 
replaced with dual 


heads are being 


IN THE MACHINE ROOM of H. W. Rickel & Co. 


These 
units. 


HARRY CLOHOSEY, foreman, inspects the pulleys and drive on 
one of the 25,000 c.f.m. fans that circulate conditioned air in 
the compartment malting building of H. W. Rickel & Co. 


and 


EDWARD A. ZAUNER, head maltster, 
Frank C. McCarthy, secretary of H. W. Rickel 
& Co., inspects the control panel in the 
refrigeration machine room in the company's 


three Carrier 


model 7G8 compressors, equipped with 50-hp. motors generate 
chilled water for the spray room. 


45° Water Delivered to Spray Room -- 


(Concluded from preceding page) 
ing heads, it is converted to a fine 
spray. 

Currently these heads are being 
replaced by double units, powered by 
double shaft motors, to further in- 
crease the efficiency of the system. 


Water temperature in the spray 
room is maintained at a constant 
45° F 


From the spray room the cool, 
moisture laden air is conducted to 
the space over the compartments, 
and again drawn down through the 
grain, so the cycle is complete. The 
accompanying simplified schematic 
drawing of the system shows the air- 
flow arrangement. 

Control of the system is by means 


of a Powers Regulator dewpoint 
thermostat in the supply duct, which 
controls three 50-hp. Carrier com- 
pressors in steps. These compressors 
are served by a Carrier 9T-14 shell 
and tube water cooled condenser, 
equipped with Electrimatic water 
regulating valve. Each compressor 
has a discharge oil separator. 

Water for the spray chambers is 
cooled by a Carrier 10T14 shell and 
tube type water cooler. 

While the system which controls 
the growth of malt in the H. W. 
Rickel & Co. compartment malting 
building is not complex, Frank C. 
McCarthy, secretary of the com- 
pany, has done considerable experi- 
menting with its operation. Exhaust 


compartment malting building. 


air and fresh air supply are both 
manually controlled, but automatic 
control may one day be considered. 
This will require a considerable ex- 
pansion of the control system. The 
use of insulated refrigerator type 
doors is also contemplated for the 
concrete spray room. 

The complete system was installed 
early in 1948 by James & Roach, Inc., 
Carrier distributor. All negotiations 
regarding the contract were handled 
by Wade Young of the James & 
Roach organization. The engineer- 
ing pattern was worked out by 
James & Roach, Inc., the Carrier field 
staff, and engineers for H. W. Rickel 
& Co. 

John H. Rickel, president of H. W. 
Rickel & Co. is very proud of the 
fact the company is able to pro- 
duce a uniform product in a 7-day 
period. He says, “Use of the most 
modern malting equipment, includ- 
ing automatic watering, process re- 
frigeration, and oil-fired drying kilns, 
makes it possible for Rickel to pro- 
duce a uniform product. The art of 
malting and the science of air con- 
ditioning have joined hands _ for 


— good.” 


_ W. Better than-ever 
WO Be 


auty & Lasting Service 


PUNXSUTAWNEY, PA. es 


hs PETITE aS 


Ceremony Puts First Indian 


Refrigerator In Operation 


WASHINGTON, D. C.—The first 
refrigerator to come off the assembly 
line at the refrigerator factory at 
Cuttack, India, was put into opera- 
tion by the Minister of Commerce 
and Industry of that country in 
special ceremonies, it was reported 
by the Department of Commerce. 

“Refrigerators turned out by the 
factory—a joint project of the Gov- 
ernment of the State of Orissa and 
private industry—represent an al- 
most wholly home industry.” 
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LOW BOY 
MODELS 


LARKIN 
WALL 
HUMI-TEMP 


Quality speaks a language every- 

y understands. Wholesalers, 
dealers, and users alike know that 
the name Larkin means quality— 
of workmanship, materials, and 
performance. 6 


Manufacturers of the original Cross-Fin 
Coil — Humi-Temp Units — Evaporative 
and Air Cooled Condensers — Air 
Conditioning Units and Coils —Direct Ex- 
pansion Water Coolers — Steel Vacuum 
Plate Coils — Heat Exchangers. 


WATCHDOG OF THE NATION’S FOOD SuPPLY 


Permanent Sign on Each 
Air Cooling Installation 
Leads to More Sales 


ST. LOUIS—Making arrangements 
after completion of every major air 
conditioning contract for a perman- 
ent sign identifying the company with 
the system has built a lot of good- 
will and sold many additional cooling 
contracts for Nachman & Co., air con- 
ditioning contractor here. 

The firm, which developed from a 
small retail refrigeration dealership 
up to one of St. Louis’ largest air 
conditioning contractors over a few 
years, has achieved so much goodwill 
with every installation, that Louis 
Nachman, head of the firm, develop- 
ed this goodwill into “effective adver- 
tising”’. 

“What we are doing is to sign our 
work, just as a builder does when 
completing a handsome new struc- 
ture, or an artist signs his painting,” 
Nachman explains. “In other words, 
we append the words ‘Air Condition- 
ing by Nachman’ ‘on each of our 
jobs where it is anyway possible. If 
the air conditioning user is proud of 
his system—and most of them are— 
we experience little difficulty in get- 
ting this permission.” 

The “signature sign’ is usually 
suspended over the entrance to pub- 
lic buildings which have Nachman 
cooling systems installed, or on the 
wall over equipment, etc. A typical 
such system is the Lord Baltimore 
room of the Baltimore hotel, at 9th 
and Pine Sts., in downtown St. Louis. 
Directly below the marquee entrance 
to the hotel, is suspended a white 
sign, 6 ft. long by 18 in. high Letter- 
ed on it is “The Lord Baltimore 
Room,” in 8-in. letters, while below, 
in 4-in. letters is the slogan “Air Con- 
ditioned by Nachman.” 

Similar signs are used at many 
cocktail lounges, hotel public spaces, 
restaurants, etc., throughout the city, 
and thus the Nachman name has be- 
come permanently identified with 
comfort cooling throughout the city. 

“This may seem like a small con- 
sideration, but it is surprising how 
many people remember the Nach- 
man name, when they have enjoyed 
a cool, air conditioned evening,” 
Nachman summed up. “We know 
that a lot of our contracts have stem- 
med from just this sort of notice.” 


PAD Official Sees No 
Rationing of Gas 


SAN FRANCISCO—Despite pres- 
ent shortages, rationing of gas and 
gasoline will not be necessary, ac- 
cording to Bruce K. Brown, deputy 
administrator of the Petroleum Ad- 
ministration for Defense. 

Brown told the Pacific Coast Gas 
Association that natural gas was in 
short supply because more steel plate 
is needed for making pipelines. He 
said the order banning extension of 
gas service to potential new eastern 
users was issued ‘to offer some pro- 
tection to essential defense indus- 
tries’ and to assure present users 
they would not be deprived of gas 
“in a reckless expansion of the gas 
market.” 

Gasoline production lost with the 
shutdown of the Adaban refinery in 
Iran could be made up, Brown said, 
without curtailing domestic consump- 
tion. 


151-Family Apartment Bldg. 
To Be Completely Conditioned 


DALLAS—To be completely air 
conditioned, the 12-story, 151-family 
unit, $1,750,000 Dorchester House 
apartments is nearing completion. 

Each apartment will have thermo- 
static controls for individual regu- 
lation of temperatures. Every unit 
has a television outlet, fully tiled 
bath, beautifully furnished kitchen 
with electric range and refrigerator. 


Penn Switch Holds Sales 
Meeting at Main Office 


GOSHEN, Ind.—A week-long con- 
ference of the entire sales organiza- 
tion of the Penn Electric Switch Co. 
was held at the main office and fac- 
tory in Goshen, Ind., early in August. 

District managers and sales repre- 
sentatives from Penn’s sales offices 
throughout the United States and 
Canada, as well as company officials 
and department heads, took part in 
the conference. The five day meeting 
introduced new and improved prod- 
ucts, and stressed thorough product 
information, new market potentials, 
and increased customer service. In- 
dustry problems were outlined by 
guest speakers representing the ma- 
jor industries served by the com- 
pany. 

R. H. Luscombe, sales manager, 
served as master of ceremonies 
throughout the conference, assisted 
by K. W. Cash, assistant sales man- 
ager, and R. V. Clark, manager of 
heating control sales. Albert Penn, 
president, and M. E. Henning, exec- 
utive vice president, addressed the 
conference; and special sections of 
the program devoted to new markets 
and the development of new products 
were directed by vice presidents 
E. B. Maire and R. S. Penn. 


WHY WAIT? 


Get your new product info 
pronto. Use coupon on 
“What’s New” page this issue. 
Use Key No. for fastest service. 


DRIFREEZ 


Reg. U. S. Pat. Off. 
-, Outperforms All 
| Dehydrators by 
Test 
Never Stores 
Water 
Removes to 1 '2 
Physically 
Neutralizes All 
Acidity 
Prevents Corro- 
sion and Plating 
Perfectly Filtered 
Units Never 
Require Baking 
By Vacuum 


SAVES ENDLESS 
SERVICE CALLS 


Tested for Safety by 
Engineering 
Laboratory 


SEND FOR BROCHURE 


BERNA CORP. 
RICHMOND HILL 18, N. Y. 


The wide acceptance of Standard’s Counter: 
flow Condensers proves their dependable quol- 
ity. Sizes from ¥2 to 15 h.p. 

Used by refrigeration men for more than a 
quarter century. 


Write for Bulletin C-3. 


STANDARD REFRIGERATION CO. 
332 S. Hoyne Ave., Chicago 12, Ill. 


A’ TANDARD 


: 
— ety FvaroRa TORS 
q 


Ppt ln\o CONDENSERS 
SHELL AND COIL CONDENSE 


controls, valves, ete. 


Refrigeration Units 
WANTED 


Desire to purchase ¥g to 1-HP Sealed or Open type: 
standard brands; Complete condensing units; Also motors. 


Give full details. 


HARWOODE EXPORT CO. 
31 E. 4 Street, New York 3, N. Y. 
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Fleet of 25 Mechanically Refrigerated 
Trucks Licks Reddi-Wip Spoilage Problem 


NEW YORK CITY—A serious prob- 
lem in the distribution of “pressure- 
canned” whipped cream—the fact 
that the delicate product often spoil- 
ed while being transferred to retail 
outlets—has has been licked by Reddi- 
Wip Mfg. Co. here with the develop- 
ment of a fleet of 25 mechanically-re- 
frigerated delivery trucks. 

The Reddi-Wip firm pioneered de- 
velopment of the product which, by 
means of nitrous oxide under pres- 
sure, delivers fluffy whipped cream 
at the touch of a valve. 

The product has shown sensational 
sales results throughout the country. 
But, because of the highly perishable 
nature of the whipping cream, a con- 
stant source of loss was spoilage when 
the Reddi-Wip cans were left unre- 
frigerated for a period of only a few 
hours. 

The company made a _ complete 
study of temperature control, and 
concluded that “refrigeration all the 
way” at from 33 to 38°, was neces- 
sary to eliminate spoilage. 

Reddi-Wip experimented with fa- 
miliar cold-plate types of delivery 
trucks, dry ice, ice, and other means 
of providing low temperatures. For 
various reasons, none of these proved 
satisfactory, according to the man- 
agement. Then the first mechanical 
system was tested. 

Now, the manufacturer utilizes 25 
step-in trucks, similar to those used 
in milk distribution, for delivery of 
Reddi-Wip products from the plant 
to all retail stores in the metropoli- 
tan area. 
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Tne Paris Savar 


To help you get the parts you 
need—and to save materials 
needed for defense production 
—Frigidaire offers these hints 
on conserving service parts. 


3 WAYS OF 
CONSERVING 
COPPER TUBING 


All too frequently, a recent study 
indicates, as much new copper is 
being used in modernizing and ren- 
ovating as in completely new in- 
stallations of similar type. Here’s 
how valuable materials can be saved: 


1. All reusable copper tubing al- 
ready in asystem should be salvaged 
by straightening, flushing, crimping 
the ends, and storing until needed. 


2. Breaks in tubing should be 
spliced instead of replacing the en- 
tire length. In many cases, the tub- 
ing for the splice can be salvaged 
material. Splicing can be done with 
fittings, or by swaging the ends of 
the splice and then soldering it to 
the repair line. 


3. Protect all tubing in the shop 
and on the job so that it does not 
become mashed, kinked or other- 
wise damaged. 


k EMEMBER: 


% Don’t replace if you can repair 


*& Proper diagnosis saves time, expense — 
and parts 


*% Rough handling causes wasteful damage 


FRIGIDAIRE 


Division of General Motors 


Each unit has a body 12 ft. long, 
6 ft. wide, and 6% ft. high, totaling 
to 256 cu. ft. Six inches of Fiberglas 
is provided beneath the floor and in 
the sides, ends, and roof. 

Mechanical refrigeration is furnish- 
ed by a separate package unit install- 
ed just inside the body, at the left- 
front corner, directly behind the cab. 

Requiring only 4 sq. ft. of space, 
the entire refrigeration system is 
mounted on an_ easily-removable 
chassis so that when two bolts are 
taken out, the entire unit can be 
pulled out, the tubing disconnected, 
and a new unit moved in. The only 
connections are the bolts, electrical 
plugs to the truck generator, and 
gasoline supply from a_ separate 
tank. 

Refrigeration power is provided by 
a tiny 4-cylinder gasoline engine, 
turning a 4-cylinder compressor unit, 
with force feed lubrication. Direct re- 
frigeration is provided by a dome 
type unit, suspended from the roof, 
which circulates around 5,700 c.f.m. 
at temperatures of between 33 and 
38°. 

Interior body temperatures are 
maintained by a thermostat, which is 
part of the dash of the truck, and 
which can be controlled by the driver. 
The truck can actually be operated 
at anywhere from 33° to 50°, the 
concern has found. However, the 
usual temperature is around 35° F. 

Since no electrical connection to an 
outside source of power is required, 
it is possible to operate the trucks 
for indefinite periods without loss 
of refrigeration capacity. 

All seams throughout the trucks 
have been lapped and sealed with a 
special cement, doors have _ been 
equipped with soft rubber gaskets, 
and temperature-recording units are 
installed fore and aft. 

The Reddi-Wip cans are loaded 
from the rear and removed through 
a small door on the right side. 


Airtemp Appoints 6 
New Representatives 


DAYTON—C. S. Stackpole, vice 
president and general sales manager 
of Airtemp Div. of Chrysler Corp., 
has announced the appointment of 
six district representatives for the 
division’s regional sales offices. 

The new district representatives 
and their assigned regions are F. G. 
Hill, Dallas; J. I. Bickley, Washing- 
ton, D. C.; J. J. Casey, St. Louis; C. 
A. Palmer, Chicago; and W. Braw- 
ner and D. M. Thomas, Detroit. 

Hill, who has 19 years’ experience 
in the heating and air conditioning 
business, was district manager two 
years for the Advance Furnace Co., 
Wichita, Kansas, and was with Lone 
Star Gas Co. 17 years prior to join- 
ing Chrysler Airtemp. 

Bickley, a graduate of Colorado 
college, has 17 years of heating and 
air conditioning experience. Casey, an 
associate member of the St. Louis 
chapter of the American Society of 
Heating and Ventilating Engineers, 
has spent 23 years selling, servicing, 
and installing air conditioning and 
heating equipment. 

Palmer was with Acme Industries, 
Brawner was a sales engineer for a 
refrigeration wholesaler, and Thomas 
was a salesman for Firestone before 
joining Chrysler Airtemp. 


Self-Service Freezer 
Boosts Ice Cream Sales 


HAMBURG, N. Y.—Take-out ice 
cream sales have increased consider- 
ably at Nolan’s Grocery, Main St., 
since installation of a new self-serv- 
ice freezer near the store entrance, 
where it is visible from the street. 

The store formerly kept a variety 
of ice cream items in an old-type 
freezer with lift-up tops. Customers 
had to hold up the covers and reach 
down into the freezer a considerable 
distance to find the desired flavor. 

In the new freezer, all items are in 
plain view and within easy reach of 


customers. It has a completely open | 


>> 


top, similar to frozen food self-serv- | 


ice units, and customers can make 
selections with a minimum of time. 


Various items and flavors current- | 


ting the unit up front in the store 


stimulates impulse purchases. 


ly stocked in the freezer are listed | 
_ on a sign hung above the box. Spot- 


MUELL 


SERIOUS humidity problem in the candy, cookie, and nut plant 


of B. T. Graver, in Glendale, N. Y., was solved by the installation 
of a %-ton UsAirco window-type air conditioner through a 
facsimile of a window built into the outside wall. 


‘Hole-In-Wall’ Installation 


Window Conditioner Reduces Humidity 
For Nut, Candy Plant In Old Garage 


GLENDALE, N. Y.—A _ window- 
type room air conditioner, installed 
through an opening in the outside 
wall, has solved a serious humidity 
problem for B. T. Graver, manufac- 
turer of candy, cookies, and nuts in 
his plant in Glendale, Queens, N. Y., 
according to United States Air Con- 
ditioning Corp. 

The plant, which is housed in a 
converted garage building, had been 
plagued by high humidity during the 
spring and early fall months since it 
went into operation in May, 1949. 
(It is closed during the summer 


months of July and August.) 

This condition caused the candy 
to become sticky and lose its gloss, 
shape, and body, and made cookies 
and nuts soggy. Cutting and packing 
were extremely difficult and storage 
was hazardous. 

Location of the building’s only two 
windows on the street side, close to 
the sidewalk line and about five feet 
above the ground, precluded con- 
ventional installation of a window- 
type conditioner. 

To overcome the problem, a fac- 
simile of a window frame was built 


ee 
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EXTERIOR view of UsAirco unit in Graver plant shows detail of 
window facsimile built into 10-in. thick concrete block wall. 
a. 


. a 


into an opening in the 10-in. con- 
crete block side wall and a %-ton 
UsAirco window unit was installed. 
Adjustable louvers permit the flow 
of cooled air to be directed toward 
the area where most of the candy is 
stored. 

B. T. Graver, owner of the candy 
manufacturing firm, emphasized the 
importance of air conditioning dur- 
ing the months from April to October. 

“Anyone who handles candy must 
guard against heat and humidity at 
all times since even a brief period of 
unfavorable conditions can result in 
serious damage to stock,” he pointed 
out. “Air conditioning quickly repays 
its initial cost to the manufacturer, 
wholesaler, or retailer in elimination 
of such spoilage, in more efficient 
employe operation, and improved 
morale. 

“From the standpoint of cleanli- 
ness, the value of air conditioning in 
a candy plant cannot be overesti- 
mated. All outside air is filtered as it 
is cooled. The equipment is also valu- 
able in winter months for ventilation 
and exhaust,” he concluded. 
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MUELLER BRASS CO. 
DELUXE DRIERS 


Extra-capacity cone-screen filter 
unequalled for efficiency in the 
refrigeration industry. 


FORGED BRASS ENDS 
Heavy duty type with 
husky wrench flats. 


OUTLET RETAINER 
SCREEN 

By itself, equal to 

the filter elements 

in most ordinary 

driers, 


WHITE WOOL DISC 
Doubles filtering 
capacity. 


WROUGHT COPPER FITTINGS 


at. & 


FLARE FITTINGS 


LIQUID INDICATORS 


Z 
te 
eT: 


LOCKED-IN CONE 
OUTLET SCREEN 

Extra capacity free 
flow strainer surface. 


FILTER BED 
Chemically cleaned 
wool mass traps fine 
metallic grit or other 
foreign particles. 


ER BRASS CO. 


WW 


DRYING AGENT 
Installed under strict 
laboratory control 
with sealed charging 
equipment. 


' 


INLET CONTAINER 
SCREEN 
Positive desiccant 
retainer without 

pressure drop. 


The millions of Mueller Brass Co. Deluxe Driers that are 
now in service provide the kind of proof you want— 
proof that no other drier can approach for all-around 
efficiency on-the-job, and for good reason. The Mueller 
Brass Co. Deluxe Drier is a typical example of the de- 
pendability and quality that Mueller laboratory and 
development engineers have made available in so much 
refrigeration equipment. The famous cone screen filter 
greatly increases the Deluxe Driers’ working life. The 
filter strainer unit of the Deluxe Drier removes every 


minute particle of foreign matter from the. line—keeping 


the refrigerant completely clean as well as dry. 
Order now from your refrigeration wholesaler. 


Have these STREAMLINE products on hand 


VALVES 


for every job where you want dependable 


performance. 


REFRIGERATION 
PROOUCTS < 


Write for catalog R-151 
describing compléte Hine 
of STREAMLINE refriger- 
ation products. 


STREAMLINE refrigeration 
products are individual 
and multiple packaged for 
complete protection. 


PORT HURON 10, MICHIGAN 
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AIR CONDITIONING & REFRIGERATION NEWS, SEPTEMBER 10, 1951 


What's New 


When requesting further information on new 
products, please use “Information Center” form. 


Waterless Potato Peeler Offers Speed, Uniformity 


KEY NO. A-920———— 


NEW YORK CITY—Speed,.and uni- 
formity, and fineness of peeling are 
listed as top features of Service Ap- 
pliance Corp.’s ‘“Dickar’’ waterless 
electric potato peeler which requires 
neither plumbing, peel trap, nor space 
near a sink. 

The portable peeler can handle 
100 Ibs. in about 5 to 6 minutes, with 
he top surface only of potatoes or 
vegetables being removed, accoiding 
to the company. A clear plastic win- 
dow in the top of the removable pot 
permits the user to view peeling 
progress. 

The pot is claimed to be the only 

one that throws all potatoes in peel- 
ing motion at one time ‘thereby 
peeling all alike.” Potatoes are said 
to be peeled on a whirling carborun- 
dum disc. 
. Waste removal is accomplished by 
a blower system. Vanes on the back 
of the disc set up a strong ‘wind- 
motion” which moves waste to an 
open throat, down a chute, and into 
a pail or garbage can. 

Potatoes can be peeled with or 
without water. If used with water, 
an amount equal to about a cupful 
per run “will help speed of peeling,” 
it is pointed out. 

Requiring a space 24 in. high, 12 in. 
wide, and 15 in. long, the unit can be 


used anywhere in a kitchen near an 
ordinary light socket. It weighs 46 
Ibs. and is provided with special lift- 
grips. 

Both the standard peeler frame and 
pot are made of formula aluminum. 
The standard motor is a 4-hp. a.c., 
115-volt, 60-cycle, single-phase unit, 
but 115-volt d.c. motors and special 
voltages can usually be provided if 
desired. 


New Cefrost-It Is More 
Attractive, Compact 


KEY NO. A-921 


TWO RIVERS, Wis.—An attrac- 
tively styled, more compact new 
model of the “defrost-it’’ automatic 
defroster for domestic refrigerators 
has been announced by Paragon Elec- 
tric Co. here. 

The new unit is styled to harmon- 
ize with any refrigerator design and 
to present an attractive yet unobtru- 
sive appearance in any kitchen. 

By redesigning the operating mech- 
anism, Paragon engineers have re- 
duced the over-all size of the unit to 
2%in. by 4% in. by 25 in. 

At the same time, accuracy of 
operation has been improved, and a 
more positive switching arrangement 
incorporated, according to the com- 
pany. Range of adjustment of the de- 
frosting period has been increased to 
5% hours. 


© 


for all water cooling use filtrine 


os 


sell more condensing units 
“DO Rating’ Orders are Vital... 


Filtrine products meet government specifications 


For all Federal Agencies . 


Corps . 


super storage. 
stainless trim). 


5. Bubblers, glass-fillers, front, back or all sides. 
equipped to banish chlorine and insure sparkling water. 


Master” 


COOLERS FOR MESS HALLS — CAFETERIAS 


Sell your own condensing unit 
by Filtrine’s 40-year dependability. 
efficiency—dependability—20-year life construction. 
3. Handsome exterior (all stainless steel or Duco with 

4. Equipped to suit with top and/or side shelves. 


. with coolers backed 
1. General acceptance for high 
2. High capacity— 


6. Can be “Taste- 


COOLERS FOR X-RAY & PHOTOGRAPHY 


Sell your own condensing unit . 


. with these Filtrine 


coolers as repeatedly named for military and V.A: X-ray installations; 


Signal Corps and Air Force dark rooms and photo labs. 


1. Dependable 


water of correct temperature for film processing. 2. Large storage for 
heavy duty and emergency requirements. 
operation—20-year life construction. 
steel work-table top; also under-counter models. 5. 
prevent seratched and pinholed negatives. 


3. High efficiency, economy 
4. Floor mounted with stainless 
Filters (extra) 


lation everywhere: 
schools, post offices. 


PACKAGED CIRCULATING CHILLED WATER SYSTEMS 


Sell your own condensing unit... 


with complete Filtrine 


systems for circulating drinking water in offices, hospitals, industrial 


plants ... 


for processing water as low as 34°. 


1. Completely packaged 


for streamlined engineering, quick installation. 2. Capacities 5 to 400 


g.p-h.—Storage 5 to 150 gallons. 


3. Equipped with heavy-duty pump. 


4. Your condensing unit factory installed. 5. Insulation—2-inch hydro- 


lene-sealed corkboard. 6. 20-year life construction. 


7. Filter-Rectifier 


assembly (extra) to kill chlorine and keep water sparkling. 


Get our new 


Air Force . .. Army... Navy . 
Filtrine products meet government specifications. 


. Marine 


No. 4 
“Taste- 
Master”’ 

Filter 


MC-25-S 
MC-40-S 


MC-14-S 
MC-43-S 


PH-7 PH-14 PH-25 


REMOTE COOLERS FOR ALL USES 


Sell your own condensing unit . 
Filtrine coolers suitable for new and replacement instal- 
barracks, military depots, mills, 
1. Capacities 5-800 g.p.h.—storage 
7-300 gallons. 2. High efficiency—20-year life-span. 3. 
Insulation—2” hydrolene-sealed corkboard. 4. Filters 
and Reetifiers/Dechlorinators available for all sizes. 


. with 


Typical “‘Packaged”’ 
Circulating Chilled Water System 


“How to Sell DO Jobs” Write Dept. RF-! 


New Gases Claim Better 
Control of Carbonation 


KEY NO. A-922 


JACKSON, Mich.—Three new gas- 
es claimed to permit better control 
of carbonation for draught beer and 
soft drinks at the point of dispens- 
ing have been announced by the AFC 
Co. here. 

They’re called ‘““Monogas,” ‘‘Conite,”’ 
and “Nitecogen.” 

The first two developed for large 
quantity users and will generally be 
produced by a small plant at the 
point of dispensing, the company 
says. Nitecogen is intended for the 
small user and will be distributed in 
individual containers. 

These gases will also permit car- 
bonation of soft drinks at the syrup 
manufacturing plant with a high per- 
centage of carbonation and dispens- 
ing with the same COs content as 
when they left the manufacturer, it 
is said. Shipping to soda fountains 
without further mixing will be made 
possible. 

The company says the gases pre- 
vent over-carbonation, reduce bever- 
age deterioration, and limit oxidiz- 
ing of containers and lines while 
maintaining initial carbonation con- 
tent. They’re as non-toxic as COs 


‘ee 


Bake-N-Freez Announces 
3-Compartment Model 


KEY NO. A-923 


CINCINNATI—The C. Schmidt Co. 
here has expanded its ‘‘Bake-N-Freez”’ 
line of low-temperature refrigerators 
for freezing finished baked goods 
with the addition of a new three-com- 
partment model, according to Harvey 
Ahrens, vice president in charge of 
sales. 

Listed as model BR-6, the new re- 


frigerator has a capacity of 90 stand- 
ard bun pans. Over-all size is 6 ft. 
9%4 in. wide, 2 ft. 10% in. deep, and 
6 ft. 35¢ in. high. 


Included in the ‘“Bake-N-Freez”’ 


line are walk-in models, a two-com- — 


partment reach-in freezer, and an 
“under-the-table” model. Use of- the 
refrigerators enables bakers to elim- 
inate “stales’’ and “shorts’’, the com- 
pany said, adding that the freezers 
can also be used for storage of frozen 
meats and other products requiring 
freezing. 

Literature on the line is available 
upon request. 


10-Gal. Juice Dispenser 
Offers 100% Visibility 


KEY NO. A-924———— 


LOS ANGELES—A new counter 
model 620 refrigerated juice dis- 
penser with 10-gal. capacity has been 
introduced by Majestic Enterprises, 
Ltd., here. 

The dispenser’s lucite bowl permits 
100% visibility of the beverage while 
a circulating pump keeps the juice 
in constant suspension. The pump 
also shoots a stream of juice to the 
top of the dome and showers the 
juice down in a fountain effect. 

All parts coming in contact with 
the beverage are stainless steel, 
nickel silver, and lucite. 

The dispenser is equipped with a 
Tecumseh heavy duty sealed refrig- 
eration unit. A thermostatic control 
is set to cycle at 36° F. and holds 
the juice at 40° F. 

Models of 2% and 5'%-gal. capaci- 
ties are also available. 
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current literature and catalogs available, equipment 
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Current Literature | Auattable 


eee sh i; teeter Caco Meee” 


To obtain further information on the literature listed below, 
please refer to key number preceding listing. Please use the 
“Information Center” form on “What’s New” page. 


EEI Booklet Covers 
Electric Shock Treatment 
KEY NO. M-920——— 


NEW YORK CITY — Successful 
resuscitation in electric shock acci- 
dents inspires the title of a new 
Edison Electric Institute accident 
prevention booklet—‘By the Grace 
of God, Through the hesmaiee of a 
Fellow Worker.” 

But its author, W. R. Smith, long 
a member of the Institute’s Acci- 
dent Prevention Committee, has ana- 
lyzed 250 such cases to point out in 
concise, informal fashion the basic 
causes of electric shock accidents 
and how to prevent them, as well as 
to discuss the importance of proper 
rescue techniques. 

Single copies of the 28-page book- 
let are obtainable at 25 cents from 
the Institute. Discounts are offered 
when quantities of over 100 copies 
are ordered. 


Air Conditioning Data In 
Trane 36-Page Bulletin 
KEY NO. M-921 


LA CROSSE, Wis.—Full technical 
data for laying out year-round air 
conditioning for offices, hotels, hos- 
pitals, apartments and other multi- 
room structures are contained in a 
new 36-page bulletin on the Trane 
Custom-Air system, recently pub- 
lished by The Trane Co., here. The 
bulletin outlines criteria for design of 
the ventilation air system; room unit 
selection and performance data; 
roughing-in dimensions; mechanical 
specifications, and control systems. 
Write for Custom-Air bulletin DS- 
369, available from the Trane Co. 


Carrier Manual Discusses 
Textile Mill Conditioning 
KEY NO. M-922 


SYRACUSE, N. Y.—Basic methods 
and principles of modern textile mill 
air conditioning for efficient economi- 
cal mill operation are presented in 
graphic form in a new manual re- 
leased by Carrier Corp. 

Pointing out that air conditioning 
saw its first major development in 
the textile industry, the booklet un- 
derscores the intensified present-day 
need for temperature and humidity 
control as a result of rising labor 
costs, new high speed precision ma- 
chinery, and increasing use of syn- 
thetic fibers. 

The psychrometric chart developed 
by the late Dr. Willis H. Carrier is 
used to explain the functioning of 
central station, atomizer, and com- 
bination systems. The booklet de- 
scribes application of air washers, 
refrigeration, and other equipment 
in producing the desired conditions, 
and of heat diffusers and fans in dye- 
house ventilation. 

Carrier’s 1951 line of equipment 
particularly suitable for use in the 


textile industry is also presented. Also 
included is Carrier’s packaged labora- 
tory air conditioning unit for main- 
taining A.S.T.M. standards of tem- 
perature and humidity in testing 
rooms. 

The new booklet may be obtained 
upon request. 


G-E Book on Lunches 
Suggests Use of Freezer 
KEY NO. M-923——— 


BRIDGEPORT, Conn. — “New 
Hunches on Box Lunches,” a 32-page, 
illustrated booklet has been prepared 
by the General Electric Consumers 
Institute. 

The booklet presents novel ideas 
for keeping lunchboxes nutritious, 
tasty, and interesting for youngsters 
going off to classes—and for working 
men and women, too. 

One section is called ‘“‘Box Lunches 
from the Food Freezer.’ It shows 
how lunchbox preparation can be 
made easy if you freeze sandwiches, 
cakes, and cookies ahead of time. 
This section also includes complete 
instructions for wrapping and sealing 
foods for the freezer. 

The booklet is available at 10 cents 
a copy. 


M-H Catalog Describes 
Mercuryless Flow Meter 
KEY NO. M-924—— 


PHILADELPHIA —A new mer- 
curyless flow meter, said to feature 
fast speed of response for flow con- 
trol and continuous range change ad- 
justment from 0-20 to 0-200 inches 
of water, is described in a 16-page 
catalog (2281) available from Min- 
neapolis-Honeywell Regulator Co., 
Industrial division. 

Operating principles of this pneu- 
matic-balance type flow transmitter 
are covered, as well as construction 
features, typical applications, detailed 
specifications, and installation meth- 
ods. 


Arrow-Hart Describes Line 


Of Weatherproof Starters 
KEY NO. M-925——— 


HARTFORD, Conn.—A new eight- 
page folder illustrating and describ- 
ing a new line of Arrow-Hart “Ex- 
plo-Safe” and weatherproof motor 
starters for hazardous locations has 
been issued by the company’s In- 
dustrial Control division. 

The folder gives complete informa- 
tion including dimensions, weights, 
ratings, and wiring diagrams for 
these magnetic across-the-line start- 
ers which the manufacturer claims 
are smaller and lighter than conven- 
tional motor starters. 

The reduction in size and weight is 
made possible, according to the fold- 
er, by use of Arrow-Hart’s patented 
right angle “RA” mechanism. 
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Bulletin. 836 


PRESSURE SWITCH 


Available for pressures between 30-in. vacuum 
Metal bellows operate a relia- 
ole snap action precision switch, which has no levers, 
pivots. Range and differential can be 
-asily adjusted in the field. Also, see the Bulletin 837 
“emperature Control. Write for full information. 
\llen-Bradley Co., 1313 S. First St., Milwaukee 4, Wis. 


ind 700 Ib sq in. 


linges, or 
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R UGGED ® 's . 
‘COMPACT... 


CONTROL. 


Booklet Sheds Light on 
Electric Measuring Devices 
KEY NO. M-926——— 


PITTSBURGH — Information on 
“how to select’ electrical measuring 
instruments is provided in a 30-page 
instrument booklet (B-4696) available 
from Westinghouse Electric Corp. 

Seven basic selection factors are 
explained; types of instruments avail- 
able in each major classification are 
listed on a full-page check chart; 
and, four typical selection problems 
are solved to help the reader make 
his selection. 

Complete lines of portable, switch- 
board, panel, recording, and socket 
instruments are described and illus- 
trated, and functions of each are ex- 
plained. Descriptions of instrument 
auxiliaries are included. 


Publication Simplifies, 


Speeds Air Filter Ordering 
KEY NO. M-927 


TOLEDO—A catalog of air filter 
sizes for filter-equipped warm air 
furnaces and blower units has been 
published by Owens-Corning Fiber- 
glas Corp. here. 

The 50-page booklet is being made 
available through manufacturers of 
forced-air heating equipment to their 
distributor and dealer organizations. 
The publication is planned to simplify 
and speed the ordering of air filters. 

Included is an alphabetical listing 
of 166 manufacturers of forced-warm- 
air heating equipment. Listed under 
the name of each are the sizes and 
number of filters needed for units 
manufactured by the company and 
the manufacturer’s identification num- 
bers. 


White-Rodgers Explains 
How To Set Differential 


How to set differential on all its 
“Hydraulic-Action” controls except 
room thermostats is explained by the 
Service Information Div. of White- 
Rodgers Electric Co. as follows: 

To obtain the low temperature 
setting, rotate the dial until the low- 
est temperature at which the control 
is to operate is indicated on dial under 
pointer “A”. 

The dial can be rotated by insert- 
ing a screwdriver at “1”, or turning 
the knob if it’s a knob-type control. 

To obtain the high temperature set- 
ting remove the cover and _ insert 
screwdriver at “2”. Rotating the 
screw will cause pointer “B” to move. 
Stop pointer ‘“B” at highest tempera- 
ture on dial at which control is to 
operate. 

Temperature range indicated be- 
tween pointers ‘“A’’ and “B” is the 
differential setting between the ‘“‘start- 
ing” and “stopping” points of the 
unit being controlled, explains White- 
Rodgers. 

“Note that changing the tempera- 
ture setting does not affect the dif- 
ferential. Once set the differential 
remains the same for any tempera- 
ture setting within the dial range, yet 


SLANTS on Service 


“Slants on Service” is a new “package” devised by the NEWS 
to meet the needs of its busy readers in the service and contracting 
business. These helpful hints and suggestions for improved service 
methods and shortcuts have been assembled in capsule form. 


How To Remove Plastic 
‘Slingers’ from A.C. Units 


Slinger wheels on 1951 window 
model Philco conditioners are made 
of plastic instead of the die-cast 
aluminum formerly used. With the 
plastic wheel it is unnecessary to 
apply heat to the hub when removing 
the wheel because it slides freely on 
the shaft. Care must be used, how- 
ever, to avoid breaking the plastic 
wheel. Apply pressure only at the 


hub, not on the rim. 
(RE PR A ET EE NESE SE RC SION CO = RIN a 


JUST ASK US! 


if a change in differential is desired 
it can easily be made by moving 
pointer ‘B’,” the company adds. 


Turn to “What’s New” Page for 
useful information on new products. 


> 
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CONDENSING UNITS 
AND RENEWAL PARTS 


Here’s how G-E Compressors give 


Mig 


Cufaway view of G. E.’s compact Type CW 
compressor with piston near top of stroke. 


You can put your confidence in— 


GENERAL @ ELECTRIC 


HIGH CAPACITY WITH 
LOW POWER INPUT 


Thin Valve Plate 
Quick Opening Valves 


—— Low Clearance Volume 
at Top of Stroke 


Large Gas Passages 


Minimum Clearance Between 
Piston and Cylinder Walls 


Every stroke of the piston getting full use of the 
piston’s compression—this is G. E.’s secret to high 
compressor capacity with low power input. Such a 
reduction in waste piston effort gives you the major 
benefits of top performance and low operating cost. 


G. E.’s thin valve plate and low clearance volume 
mean that practically all the compressed gas is dis- 
charged on every stroke leaving practically none 
behind to re-expand and be compressed again. Clear- 
ance between piston and cylinder walls is held to 
exacting limits. Such close tolerance, plus the con- 
stant supply of oil to cylinder walls, reduces gas 
blow-by and thereby results in higher efficiency. Gas 
friction is minimized by the large passages and quick 
opening valves, thus allowing refrigerant to move 
easily and quickly through the system. 


DATA ON G-E 
SEALED AND 
OPEN UNITS 


General Electric Company 
Air Conditioning Dept., Sec. AC-6 
Bloomfield, New Jersey 


Please send me literature on [(] G-E Hermetics [] G-E 
Open Units [] G-E Renewal Parts 

1am a service engineer (] Dealer () Manufacturer (] 
Contractor [1] 
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and 


their Solution 


by Paul Reed 
For Service and Installation Engineers 


Refrigeration Problems 


Paul Reed 


Questions 
& Answers 


AUTOMATIC EXPANSION 
VALVES IN MULTIPLE 
QUESTION: 


I would like to know if two auto- 
matic expansion valves can be used 
in multiple. One man says they can, 
and that a lot of old ice cream jobs 
used four or five of them on one 
machine. Another man says to never 
do it. 

We have two small developing 
tanks to refrigerate. One works fine 
with an automatic expansion valve. 
The other tank had an automatic 
expansion valve also, but it was dis- 
connected some years ago. 

Now the customer wants to use 
both tanks again, but I told him I 
did not think it was practical to use 
automatic expansion valves on the 
two tanks on the same machine, but 
I couldn’t tell him why. 


ANSWER: 


The function of an automatic ex- 
pansion valve is to feed just enough 
refrigerant to an evaporator that the 
evaporator pressure remains con- 
stant, both at the beginning and the 
end of the running cycle, and despite 
variations in heat load in the refrig- 
erator. 

No two automatic expansion valves 
are exactly alike, and it is extremely 
difficult to set them to maintain 
exactly the same pressure. Then, too, 
the two evaporators cannot be ex- 
actly alike. 

If two evaporators A and B in 
parallel are each fed by an automatic 
expansion valve, one valve will tend 


to take control. If valve A opens 
slightly, the pressure in its evapora- 
tor rises, and since the two evapora- 
tors are in parallel, the rise in pres- 
sure causes the pressure of the other 
evaporator to rise also. Therefore, 
Valve B cannot open, for the pres- 
sure in its evaporator is already 
above the setting of Valve B. It is 
possible to use line check valves, but 
the balance is too delicate for prac- 
tical use. 

You should be able to handle the 
two tanks in parallel on the same 
condensing unit by replacing both of 
the automatic expansion valves with 
suitable thermostatic expansion 
valves. Be sure that the bulbs of 
both valves are kept cold (as nearly 
as possible the same temperature as 
the evaporator). 

On submersion coil jobs, it is 
usually better to clamp the bulbs 
tightly to the part of the suction line 
that is still under the surface of the 
liquid. If the bulbs cannot be put 
under the liquid level, it is often 
advisable to well insulate the bulb 
from being affected by the warm 
room air. 


DRYING GASOLINE BY 
REFRIGERATION 


QUESTION: 

Where I am employed, we handle 
large quantities of gasoline, and there 
seems to be considerable moisture in 
the gas, which in turn causes dam- 
age to the gasoline meters. I have 
thought of installing cooling coils*in 
the line ahead of the meters, and 
dropping the temperature of the 
gasoline to approximately 20° F. 
This should cause the water to sepa- 
rate from the gasoline and collect 
on the coils. 

However, I wonder if cooling the 
gasoline below the dewpoint would 
cause the gasoline to draw more 


— 
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You know you're right 
when you use C-H "'spe- 
cific-fit’’ controls, 


9502N95 C-H “specific-fit” 
for Moffat 1936-37 models. 


€ is 


: 
a 
x wv 
J 
; 


9521N43 C-H "specific-fit” 
for Briggs 1938 models. 


9502N376 C-H "specific- 
fit" for Mayflower and Tru- 
por 1933-34-35-36 mod- 
els. ; 


= 
9521N85 C-H “specific- 
fit” for Philco 1940 models. 


NO MATTER WHAT 


Want to save time and trouble on your refrigera- 
tion control replacements? Then make the Cutler- 
Hammer refrigeration control catalog your stand- 
ard “guide” on replacements. Here you will find 
“specific-fit’’ units which are not merely listed but 
already manufactured by Cutler-Hammer for more 
than 1,000 individual refrigerator models which 
the industry has produced since 1925. No ‘‘mod- 
ifying,”” no fussing, no compromises, when you 
put in C-H “‘specific-fit’’ replacement control units. 
And you'll also quickly see how the widely-known 
Cutler-Hammer name (advertised in The Satur- 
day Evening Post, Time, Newsweek, American 
Home, Better Homes & Gardens, House & Gar- 
den, etc.) builds customer confidence and good 
will. The C-H refrigeration control catalog, as well 
as the items you need, are available through your 
authorized C-H refrigeration wholesaler. Do not 
forget, this C-H refrigeration control line includes 
4 the outstanding general purpose replacement con- 
E trol (9521N9) for use with motors having “‘built- 
; in” overload protection. CUTLER-HAMMER, 
Inc., 1362 St. Paul Avenue, Milwaukee 1, Wis. 


9525N115 C-H"specific-fit” wholesalers and recommended by 
for Marquette Freezer 


_it’s here! 


No matter which one 
of a thousand refriger- 
ator models made since 
1925, you will find a 
“specific-fit” replace- 
ment unit for it in 
Cutler-Hammer’s Line. 


H 


CUTLER: 


AMMER 
— more %, aes 


a 


Featured by Cutler-Hammer refrigeration 


alert service dealers from coast to coast. 


moisture. I would appreciate any 
suggestions. 


ANSWER: 


After refining, gasoline contains a 
very considerable amount of water, 
so in the refineries, a common meth- 
od of removing most of the water is 
to bubble the gasoline through sul- 
phuric acid. Sulphuric acid is a good 
drier and is widely used in industry 
as such. The constant addition of 
water to the sulphuric acid weakens 
the acid. So that the acid can be 
used over again, it is re-concentrated 
by heating to drive off some of the 
water. 


SULPHURIC ACID IN GASOLINE 


In passing through the sulphuric 
acid, the gasoline picks up and car- 
ries with it some of the acid. Later, 
the percentage of sulphuric acid in 
the gasoline is reduced by various 
means. One way is to pass the gaso- 
line through an adsorbent, such as 
activated alumina, or through sodium 
hydroxide. Gasolines vary consider- 
ably in the percentage of sulphuric 
acid left in them when they leave the 
refinery. 

These points are mentioned, be- 
cause it is quite probable that the 
mechanism of the meters is being 
damaged as much or more by the 
sulphuric acid remaining in the gaso- 
lines, than by the water. As you 
know, sulphuric acid is quite corro- 
sive, even in dilute solutions. 

Before attempting to treat the 
gasoline to remove moisture, it would 
be well to investigate as to how 
much sulphuric acid is left in the 
gasoline. Also, you might consult 
the manufacturer of the pumps for 
their opinion on the cause of the 
excessive damage to the pump 
mechanisms. 


USING A 20° COIL 


You could use a refrigerated coil 
to reduce the moisture cortent of 
the gasoline. The water would form 


IN A TWO-STORY RECESS atop Pittsburgh's largest skyscraper is this 97-ft. long cooling 


tower, part of the building's multi-million-dollar air conditioning system. 


Weathermaster System Has 3,000 Office Units 
In Pittsburgh’s Newest, Largest Skyscraper 


PITTSBURGH—Newest and larg- 
est skyscraper in this city—the 41- 
story William Penn Place Corp. build- 
ing occupied by U. S. Steel and 
Mellon National Bank & Trust Co.— 
is completely equipped with a Carrier 
‘“Weathermaster” system that in- 
volves some 3,000 individual office 
units. 

In addition, there is an interior or 
“core” air conditioning system oper- 
ating with zone controls to take care 
of the central section of the structure. 

Of special interest is the huge cool- 


ing tower extending for 97-ft. along 
the top of the building. Recessed in 
the building so it won’t detract from 
the architectural lines, the tower 
stands two stories high. It’s built of 
redwood with brass bolts and copper 
nails and handles approximately 
7,650 gals. of condenser water a 
minute, dropping its temperature 10°. 
Four stainless steel fans, each 
powered by a 30-hp. motor, are pro- 
vided for the tower. 

Refrigeration equipment is located 
in the third basement. 


as ice on the 20° coil, and if there © 


is much water in the gasoline, the 
coil would soon ice up and would 
have to be defrosted. 

Probably the best way to do this, 
would be to have two coils in sepa- 
rate tanks for alternate use, so that 
one could be defrosted while the 
other was in use. 

Presumably you would cool the 
gasoline to 25° or 30° F., which 
would be far below the dewpoint of 
the air. As long as the cold gasoline 
was left in the pipe, it would be apt 
to absorb very little moisture. 

However, if while still cold, it were 
exposed to the air, it would rapidly 
absorb moisture from the air. To 
prevent this, the gasoline after leav- 
ing the cold coil should be reheated 
to a temperature well above the prob- 
able dewpoint of the air. A tempera- 
ture of 70° or 75° F. should be suffi- 
cient, for a dewpoint temperature 
that high would be very unusual. 

Although you mentioned that your 
company handles “large quantities” 
of gasoline, you did not give exact 
quantities nor the temperature of 
the gasoline. 

The specific heat of gasoline is 
approximately .50 B.t.u. per lb. and 
its specific gravity is approximately 
.72, so roughly, a gallon of gasoline 
weighs 6 lbs. It would therefore be 
necessary to remove 150 B.t.u. to 
cool 1 gal. of gasoline from 75° to 
25°, or about 12% tons of refrigera- 
tion per 1,000 gals. of gasoline per 
hour. From this it appears that dry- 
ing the gasoline by refrigeration 
would be relatively expensive, and 
that it could be done more cheaply 
by chemical means. 


for all tubing or pipe§ 


NO KINKS ——— t 
OR FLATS PORTABLE 
AT LEADING SUPPLY HOUSES 


HOLSCLAW BROS., INC. t 


498 W'LLOW 8O EVANSVILLE IND 


272 I 


THE FINEST REFRIGERATION OIL 
--- At any price! 


THE NEW ... IMPROVED ... ANSUL REFRIGERATION 
OL... 1S A RESULT OF THE PERSISTENT SEARCH BY 


3 wars 8 ETTE Rr! 


VHicH STABILITY 
LOW WAX 


a 


f 


LOW MOISTURE 


NOTE THESE IMPORTANT 
ANSUL FEATURES — 


ANSUL CHEMISTS AND REFRIGERATION TECHNICIANS 


FOR THE FINEST QUALITY REFRIGERATION OIL... 


AT ANY PRICE! 


@. *Lower floc point. 
é *50% lower wax content. 


Since Ansul Refrigeration Oil was introduced in e. Moisture — ANSUL CON- 


1949 .. . its acceptance by refrigeration men has 
continued to expand. In only two short years Ansul 
is one of the leading refrigeration oils sold exclu- 
sively through Refrigeration Wholesalers, 


The New ... Improved Ansul Refrigeration Oil is 
now available at leading refrigeration wholesalers 
everywhere. It meets, or surpasses, every specifica- 
tion established by Ansul Research for a high qual- 


ity refrigeration oil. 


BUY IT NOW AT THE NEW LOW PRICE. Use 
it for more dependable, trouble-free lubrication. 


added new Mtg be 
Plant eee neti geration 


TROLLED minimum. 
*Lower pour point. 

e. Rigidly checked for high sta 
bility. 


*Lowest affinity for 
moisture. 
New low price. 


4 Available in quart, 1-gallor 

and 2-gallon cans; also in 5- 
gallon and 55-gallon stee’ 
containers, 


*Improved features 


ANSUL 


CHEMICAL COMPANY 


REFRIGERATION DIVISION 
MARINETTE, WISCONSIN 


ANSUL SULFUR DIOXIDE + ANSUL METHYL CHLORIDE + ANSUL OIL + KINETIC “FREON” REFRIGERANTS 
ALSO MANUFACTURERS OF INDUSTRIAL CHEMIOALS * DRY CHEMICAL FIRE EXTINGUISHERS 
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J. A. Walsh Moving to 
$200,000 Quarters; To 
Handle Servel Cooling 


HOUSTON—Appointment of J. A. 
Walsh & Co. as distributor for Servel 
all-year air conditioning equipment in 
the Gulf Coast area was announced 
as the firm prepared to move to its 
new $200,000 warehouse and office 
building and to open its 15th an- 
niversary celebration. 

At the same time, James A. Walsh, 
president, announced the appoint- 
ment of C. A. McKinney as manager 
of the air conditioning and heating 
division. McKinney has been associ- 
ated for 17 years with United Gas 
Co. of Houston. United Gas and 
Houston Natural Gas Co. formerly 
handled Servel air conditioning equip- 
ment. 

(In Evansville, Ind. John K. 
Knighton, vice president in charge of 
sales for Servel, said Edwin Flato Co. 
would continue to distribute Servel 
refrigerators. ) 

Designed by Albert E. Sheppard 
to Walsh company specifications, the 
fireproof structure is located at 4301 
Calhoun, facing the Gulf Freeway. 

Walsh said simplicity of design and 
functional operation are the govern- 
ing features of the building. 


OFFICES AND DISPLAY WILL 
BE AIR CONDITIONED 


Offices and display will be cen- 
trally heated and completely air 
conditioned. Floor space will total 
35,000 sq. ft., with 25,000 for ware- 
housing, parts, and service; 5,000 for 
offices; and 5,000 for the display and 
conference rooms. 

Outstanding features of the in- 
terior include a combined display 
area and auditorium, which will seat 
350. The auditorium stage will be 
full-scale 48 ft. by 20 ft. with 
a completely equipped, all-electric 
kitchen, including an Estate range, 
Deepfreeze refrigerator and home 
freezer, and a Kitchen-Aid dish- 
washer. 

Between stage and auditorium a 
Modernfold door will be _ installed, 
which, when closed, will make a 
luxurious lounge of the stage area. 

In addition, a separate training 
room with a completely equipped 
electric and gas kitchen will seat 70, 
and a television salon will provide 
display and demonstration space for 
some 40 Du Mont teleset models. 

A separate display room has been 
set aside for displaying building ma- 
terials and specialty products. 

The major portion of the building 
will be floored with cork tile. 

Located adjacent to railroad lines, 
the new building will be easily acces- 
sible to trucking traffic of the Gulf 
Freeway. A_ revolving hexagonal 
sign, 30 ft. high, will display the 
names of six major Walsh-distributed 
products to more than 60,000 cars 
daily. It is estimated that more than 
125,000 people a day will see this 
sign. 

Walsh pointed out that the only 
embellishment is the main entrance, 
which is in striking contrast to the 
simple, modern lines of the rest of 
the building. 


PARTS DEPT. WILL HAVE 
SEPARATE ENTRANCE 


For convenience, the parts depart- 
ment will be strategically located 
with a separate entrance for cus- 
tomers desiring parts service only. 
Feneral and executive offices, which 
vccupy the second floor, have been 
‘esigned to increase efficiency and 
acilitate the handling of orders and 
dministrative control. 

In addition to Walsh's office, the 
‘cond floor houses the offices of 
hn C. Rose, vice president; James 

. Derr, vice president in charge of 

les; and James E. Trivette, con- 
oller. 

Featured in the administrative plan 

e pneumatic tubes connecting the 
(der department, offices, and ship- 
} ng departments, a complete inter- 
‘ ce communications system, and a 
‘neral public address system. 

J. A. Walsh & Co. is distributor 

‘rr some 24 nationally-known prod- 
ts. 


Aike Stein Joins Lacy’s 


WASHINGTON, D. C.—Mike Stein, 

or the past two years buyer of radio 
nd television for S. Kann & Sons 
‘0, has been appointed divisional 
aanager of Lacy’s branch stores in 
Vashington, Clarendon, Va., and Sil- 
‘er Springs, Md., according to Wil- 
‘am Warsaw, president of the elec- 
rical appliance chain. 


Hotpoint Dealer Sales Training Will 
Use Staff Experience for New Approach 


CHICAGO—What is called ‘a com- 
pletely new approach to dealer sales 
training which will utilize the back- 
ground and experience of veteran staff 
consultants,’ was announced by Ed- 
ward R. Taylor, vice president, Hot- 
point Ine. 

Heading the company’s new sales 
training division will D. D. Thomp- 
son, who has been specializing in 
sales promotion during his two years 
at Hotpoint. Thompson has had wide 
experience in all phases of the appli- 
ance business including retail selling 
in stores and also door to door sales, 
as a manufacturer’s salesman, and 
advertising and sales promotion ca- 
pacities. 

The new sales training division will 
utilize the experience of a consultant 
staff including Ralph C. Cameron, 
specialist on dishwashers and dis- 
posals; David C. Marble, for many 
years associated with the electric 
range industry; Lloyd I. Sweetland, 


home laundry administrator Floyd 
M. Slasor, who has had more than 20 
years’ experience in the refrigerator 
field; George Westfall, market re- 
search specialist; and Patrick Mon- 
aghan, author of books relating to 
selling in the retail home equipment 
field based on a background of more 
than 30 years’ experience in all phases 
of salesmanship. 

The sales training division will op- 
erate as part of the merchandising 
department coordinating programs 
with the company’s major marketing 
objectives. 

Specifically, this program will re- 
late during the balance of 1951 to a 
sales campaign on the company's ap- 
pliances for complete kitchens and 
home laundries, Taylor said. 


Snuff Co. Cools New Bldg. 


MEMPHIS—American Snuff Co. 
recently opened its new office building 
here which is air conditioned. 


clue, score 1. 


1. (a) Good beginning for a good 
glass of beer. (b) Science of air 
conditioning and art of malting 
join hands. (c) 150-ton refrigera- 
tion system controls malting proc- 
ess for Detroit firm. 


2. (a) Member of the automatic 
laundry family. (b) This Chicago 
manufacturer makes a full line of 
major appliances. (c) “Swirlaway,” 
“Wond-R-Dial,” and “Thriftivator” 
can be found on its automatic 
washer. 

8. (a) New model automatic de- 
froster is being introduced. (b) 
Key No. A-921 in the “What’s New” 
section will give you more infor- 


Answers: 
‘IT “Sd ‘Aioys Jee UezOIgT “¢ 


Try your memory on these clues about news and advertising. 


‘It ‘Sd “diod ueA ouL ‘Fb 
uoseieg ‘§ “G ‘3d “oul yUuIOdjOoH “% “ZI-IT “3d ‘A10}8 ‘OD F [TOMO ‘M “H ‘T 


What D’y Kimo? wi is jou se in tis tae? 


If you 


get the answer on the first clue, score 5; second clue, score 3; final 
Excellent, 25-30; Good, 18-24; Fair, 12-17; below 12, Poor. 


mation. (c) “Defrost-it” is its 
name. 

4. (a) A “pickup” for a pickup 
truck. (b) A tailgate loader can 
help with appliances. (c) “Venco” 


is its trade name. 


5. (a) Don’t thaw it before cook- 
ing! (b) Most vitamins are lost in 
defrosting. (c) Bureau of Nutrition 
study. 


6. (a) Manufacturer of heat 
transfer products. (b) Suggests 
that the efficiency of a heating or 
cooling system largely depends 
upon the finned coil. (c) A penguin 
often identifies the West Hartford 
firm’s advertisements. 
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WE'LL 


SEE YOU AT 
THE SHOW? 


The purpose of this special PRE-EXPOSITION 
ISSUE of the News is traditional . . . 
widespread interest in and build up attendance 
ALL-INDUSTRY EXPOSITION at the 
Navy Pier, November 5-8. 


to create 


The News has been successful in helping do 
this job for previous expositions . 
the same job this year. 


. . plans to do 


Department stores call it “floor traffic” .. . 
baseball parks call it “the gate”. . . lots of people, 
lots of customers! Call it what you will, but the 
idea is to attract the greatest possible number of 
buyers and prospects to the ALL-INDUSTRY 
EXPOSITION! This special issue will be given 


Regular advertising rates apply. 


extra-wide circulation. 


7th ALL-INDUSTRY EXPOSITION 
NAVY PIER, CHICAGO, NOV. 5-8 


PRE-EXPOSITION ISSUE...OCT. 8! 


Build Up Attendance at the Show...and at Your Booth! 


Editorially it will present a complete preview 
of the exposition . . . floor plan, key to exhibits, 
program of events, schedule of meetings and 
conventions, list of exhibitors and booth num- 
bers . . . other pertinent information to help 
build up attendance at a great exposition. 


Will you have an exhibit there? What do you 
plan to exhibit? What is your booth number? 
Who will be in attendance? This type of infor- 
mation will make a very effective advertisement 


in the PRE-EXPOSITION ISSUE. 


Advertising space reservations are suggested 


now 


. . copy to reach us soon as_ possible. 


Advertising closes September 28 


November 5 and Will Be Distributed at The Show Itself 


AIR CONDITIONING & REFRIGERATION NEWS 


The Newspaper of the Industry 


Another Great Show Issue—The Exposition Issue— Will Be Published 
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PATENTS 


condenser unit comprising: an upper and 
a lower header, a coil connecting said 
headers, a conduit in communication with 
said upper header and serving as a feed- 
ing line when the unit is operated as a 
condenser and as a return line when the 


meter the amount of conditioning medium 
passing through the heat exchange mem- 
ber of said unit, said valve including a 
housing having a passage therethrough 


means and from said second mentioned 
passage means to the inlet of said com- 
pressor, and means for diverting a portion 
of the compressed air which has passed 
through said first mentioned passage 
means, into said second mentioned passage 


of the cylinder and the tube and holding 
the cylinder in a spaced position from 
the inner surface of the casing, one of 
said plates being removable for filling 
the space between the cylinder and tube 
with a refrigerant drying material, the 


unit is operated as an evaporator, a re- od means for auxiliary cooling of said first portion of said tube between said plates 
Week of June 5 ( Cont.) turn line connected to said lower header SS) Se mentioned passage means. being covered with a layer of fine mesh 
ek sander, © tan te Vane oe ae s : 2,557,252. MOBILE MILK COOLER. Mel- end of said tube adjacent to the casing 

as a condenser, a fee ne having an ex- . - 
oe —--m a pn pansion valve therein extending through on? | 2s “ vin P. Bannister, West Allis, and John inlet, whereby refrigerant flows from said 
Gecnge @. Mavtiewn, Brie, Pa., cacigner to said lower header and into said coil to a Re my FP. Pfeifer, Wauwatosa, Wis. Application inlet transversely through said cylinder, 
> ’ ’ "? serve as an inlet to the coil when the 7 * 4 Nov. 19, 1948, Serial No. 61,068. 1 Claim. drying agent and fine mesh material into 
General Electric Co. coil serves as an evaporator. ad (Cl. 62—141.) said tube from which it passes through 
——_——_ = 5 said outlet to the refrigerating system. 

r 7 nian 

« ” a 2,557,573. AIR CONDITIONING. Thomas 


Week of June 12 


% 


EEE 


VERS Be 


K. Sherwood, Wellesley Hills, Mass., as- 
signor to Servel, Inc., New York, N. Y., 
a corporation of Delaware. Application 


aie ca alte ae oo and means for opening and closing said 2 w Aug. 27, 1946, Serial No. 693,317. 1 Claim. 
Newcum, Zelienople, Pa., assignor to Passage, thermostatic means for actuat- Neqgaoetet 5 (Cl. 257—9.) 
Remco, Incorporated, Zelienople, Pa. ing said means in response to change in eee SAS Tee 

temperature of a space being conditioned, ain a 7 


third means for controlling the operation 


LJ am pa" 28s @& - 
‘ ‘ : : “sc eneesen Sie s De of said first means, and _ thermostatic ve 
1. In a refrigerator cabinet including a p SESE ReESEEieD ae means for actuating said third means in a 
cooling unit, a receptacle supported be- PTitisitit iis response to the condition of medium en- 
low said cooling unit, and a_ deflector EE tering the housing through said first line i, aus ia as ein 


adapted to occupy a first position extend- 
ing beyond a side of said receptacle and 
a second position within said receptacle, 
said receptacle including a ledge spaced 
from the bottom thereof, said deflector 
including a portion resting on an edge 
of said receptacle in said first position 
and including a second portion received 
between said ledge and said bottom of 
said receptacle and engaging said ledge 
in said first position of said deflector to 
‘maintain said deflector in said first posi- 
‘tion. 


__ 2,555,978. AIR DISCHARGE REGISTER. 
Paul I. Kooiker, East Orange, N. J., as- 
signor to General Electric Co. 


1. An air discharge assembly for air 
conditioning systems and the like com- 
prising a casing having front and rear 
and side walls providing a plenum cham- 
ber and having an inlet opening in one 
of said side walls and an outlet opening 
in said front wall for the admission of 
air to said chamber and the discharge of 
air therefrom, a deflector arranged in said 
outlet opening at an acute angle with 
respect to the plane of said outlet open- 
ing. a two-position damper pivotally 
mounted on said casing rearwardly of 
said inlet opening along its side remote 


‘from said outlet opening and arranged 


within said chamber to completely close 
said inlet opening in one position and to 
afford free passage of air through said in- 
let in its other position, a longitudinal 
guide on said damper near the forward 
edge thereof, a crank having a _ shaft 
mounted on said casing in front of said 
damper and with its axis extending 
transversely of the axis of said damper, 
said crank having a pin extending rear- 
wardly of said casing and engaging said 
guide whereby upon rotation of said 
shaft said damper is rotated about its 
axis within said chamber to control said 
inlet opening, a knob outside said casing 
for turning said crank, said crankshaft 
being mounted for limited axial move- 
ment toward and away from said casing 
and means including a locking pin re- 
leasable upon movement of said knob 
away from said casing for selectively se- 
curing said crank in either of two posi- 
tions for holding said damper closed and 
open respectively. 

2,556,104. COMBINATION REFRIGERA- 
TING-HEATING APPARATUS WITH IM- 
PROVED COIL HEADER STRUCTURE. 
Don W. Ransdell and Richard T. Rans- 


dell, Brawley, Calif. 


1. A drier-filter unit for use in a re- 
frigerating system comprising an elongate 
casing provided at one end with an inlet 
and at the other end with an outlet open- 
ing, concentric inner and outer perforated 
tubes mounted within said casing a 
spaced distance from said inlet opening, 
a plurality of longitudinally spaced-apart 
ring-shaped discs formed of refrigerant 
drying material and arranged side-by- 
side within the space between said tubes, 
means spacing the periphery of said discs 
from said outer tube, said discs having 
an inner diameter greater than the outer 
diameter of said inner tube for providing 
a space between the inner tube and the 
discs, and closure plates at the inlet and 
outlet ends of the tubes for constraining 
all of the refrigerant flow from the inlet 
opening to pass into the space between 
the casing and the outer tube, then trans- 
versely between the spaced-apart discs 
into the space between the discs and the 
inner tube and then on through the 
inner tube to the discharge opening. 


2,556,309. CLOSURE FASTENER. Theo- 
dore E. Weber, St. Louis, Mo., assignor to 
Hussmann Refrigerator Co., St. Louis. 
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In a container having a closure hinged 
along one edge and having an exposed 
free opposite edge, the combination of a 
fastener for said closure comprising a 
catch unit and a keeper and handle unit, 
said catch unit including a_ casing 
mounted on said container adjacent to 
said free edge and a catch pivotally 
mounted in said casing for movement 
crosswise of said free edge, said catch 
having .on one side of the pivotal axis 
thereof a hook and a lug and on the other 
side of said axis a second lug, said keeper 
and handle unit including a mounting 
plate mounted on said free edge opposite 
said casing, said mounting plate having a 
recess therein, a hooked keeper secured 
to said plate within said recess on said 
first mentioned side of said pivotal axis 
of said catch for adjustment crosswise of 
said axis and adapted when said closure 
is closed to engage the front face of 
said first mentioned lug and swing said 
eatch in a direction that will engage the 
hook thereof with the hook of said keeper, 
and a handle pivotally mounted in said 
plate on said other side of said pivotal 
axis of said catch for movement into en- 
gagement with said second lug on said 
catch on the other side of the pivotal 
axis thereof for swinging said catch in 
the direction required to disengage the 
hook thereof from the hook of said 


to change the direction of movement of 
said first means, a passage in said hous- 
ing connected to a bypass, and a bypass 
connecting said housing with said second 
line, said first means serving to close 
said first line to the passage of condi- 
tioning medium and to open said bypass 
to the passage of conditioning medium in 
response to a predetermined temperature 
of the space being conditioned, and to 
close said bypass and to open said first 
line in response to a change in the tem- 
perature of the space being conditioned. 


2,556,697. MEANS FOR EVACUATING 
REFRIGERATOR EQUIPMENT. Louis F. 
La Porte, St. Louis, Mo., assignor to 
Francis L. La Porte, San Bernardino, 
Calif. Application Aug. 19, 1949, Serial No. 
111,156. 17 Claims. (Cl. 62—2.) 


8. Means for extracting at regular in- 
tervals during the normal operation of 
a refrigeration system, any air or mois- 
ture that may have infiltrated the space 
obtaining between adjacent panels in- 
cluded in a multi-panel display cabinet, 
assembly, said means including a herme- 
tically sealed container in intimate con- 
tact with the discharge line of the com- 
pressor included in said system, a first 
conduit leading from one side of the con- 
tainer to said space, a pressure responsive 
valve assembly interposed in said conduit 
between said multi-panel assembly and 
said container, a second conduit leading 
from the opposite side of said container 
to atmosphere, and a pressure responsive 
valve assembly in the second conduit, 
each of said valve assemblies being of 
the type which opens only in one direc- 
tion. 


2,556,882. AIR CONDITIONING RE- 
FRIGERATION SYSTEM. William A. 
Minkler, Elmhurst, Ill, and Eldon H. 
Lusk, East Paterson, N. J., assignors to 
Westinghouse Electric Corp., East Pitts- 
burgh, Pa., a corporation of Pennsylvania. 
Application May 29, 1948, Serial No. 29,- 
974. 9 Claims. (Cl. 62—3.) 


1. A refrigeration system comprising a 
refrigerant compressor, a condenser, and 
a water chiller connected in a refrigerant 
circuit; a cooler; means including a valve 
connecting said water chiller and_ said 
cooler in a water circuit when said valve 
is adjusted to one position, and connect- 
ing said water chiller, said condenser, and, 
said cooler in a water circuit when said 
valve is adjusted to a second position; 
and means responsive to a reduction in 
the load on said cooler for adjusting said 


wheeled hand truck, an elevated milk re- 
ceiving and storage tank on said hand 
truck, a protecting and heat insulating 
shell enclosing said tank, means for 
draining the tank, an electric refrig- 
erating mechanism on said truck below 
the tank including a compressor and 
coils for receiving coolant from the com- 
pressor closely embracing the sides and 
ends of the tank and the bottom wall of 
the tank, a cover for said tank having 
a filling neck and a baffle and distribut- 
ing plate removably supported by the 
walls of the tank directly below the neck 
including sides and ends inclined toward 
the side and end walls of the tank for 
directing milk received from said neck 
toward said walls of the tank, the peri- 
pheral edges of said baffle and distribut- 
ing plate having spaced notches for flow 
of milk. 


2,557,373. CONTROL MEANS IN AB- 
SORPTION REFRIGERATION SYSTEM. 
Curtis C. Coons, Canton, Ohio, assignor 
to The Hoover Co., North Canton, Qhio, 
a corporation of Ohio. Application March 
14, 1947, Serial No. 734,673. 11 Claims. (Cl. 
62—5. 


5. Refrigerating apparatus including a 
pair of intermittent absorption refrigerat- 
ing systems of the type which are suc- 
cessively heated and cooled in operation, 
means for heating and cooling said sys- 
tems, and mechanism governing said heat- 
ing and cooling means to control the pro- 
duction of refrigeration by said systems 
including refrigeration demand _ respon- 
sive control means, means for operating 
said heaiing and cooling means to heat 
and cool each of said systems successively 
and in out of phase relation with each 
other, when said refrigeration demand 
responsive means is responding to a de-+ 
mand for refrigeration, and means for 
heating one of said systems with a low 
standby heat at the end of a normal heat- 
ing period thereof and for barring cool- 
ing of said one system when said re- 
frigeration demand responsive means re+ 
sponds to a refrigeration demand satisfied 
condition. 


2,557,557. REFRIGERANT DRIER-FIL- 
TER UNIT. Kenneth M. Newcum, Har- 
mony, Pa., assignor to Remco, Inc., 
Zelienople, Pa., a corporation of Penn. 
Sylvania. Application March 23, 1948, 
Serial No. 16,451. 5 Claims. (Cl. 210—131.) 


In an air conditioning system of the 
type described, an absorption refrigerat- 
ing apparatus of the two pressure type 
comprising a generator, a condenser, a 
heat exchanger, an absorber and conduits 
interconnecting said elements for flow of 
a refrigerating medium and an absorp- 
tion solution and for regulating the flow 
of fluid between the high and low pres- 
sure sides of the apparatus, a by-pass 
connection between the generator and 
the heat exchanger for flow of hot re- 
frigerant vapor to the heat exchanger, 
liquid column forming means in said by- 
pass for establishing a barrier between 
the generator and heat exchanger, means 
for cooling the condenser, whereby re- 
frigerant vapor supplied thereto is lique- 
fied and flows to the heat exchanger 
wherein the liquid is vaporized to pro- 
duce a desired cooling effect, and means 
for discontinuing the cooling of the con- 
denser whereby the pressure in the gen- 
erator is increased to the extent that the 
barrier in the by-pass is removed and 
hot refrigerant vapor flows from the gen- 
erator to the heat exchanger wherein the 
vapor is condensed to produce a desired 
heating effect. 


2,557,621. METHOD OF DEHYDRATING 
REFRIGERATION UNITS. Jens K. Tou- 
borg, Tecumseh, Mich., assignor, by 
mesne assignments, to Tecumseh Refrig- 
eration Sales and Engineering Co., a 
corporation of Michigan. Application 
Sept. 21, 1945, Serial No. 617,794. 10 Claims. 
(Cl. 34—15.) 


1. The method of treating a unit hav- 
ing an exterior sealed casing enclosing 
inner parts arranged in poor heat con- 
ducting relationship with the external 
portion of the unit which includes the 
steps, of introducing a quantity of fluid 
into said casing, said quantity being so 
related to the properties of the fluid ad- 
mitted that at pressures developed by 
said fluid in said casing said fluid will 
condense at temperatures below a first 
temperature to which said inner parts 
are to be heated and to evaporate at a 
second temperature above said first tem- 
perature, said quantity being sufficiently 
small so that when said interior parts 
are at said second temperature substan- 
tially all of said fluid will be in a vapor 
state, and of exteriorly heating at least 
a portion of said casing at which the 
condensed liquid collects to a tempera- 
ture at least equal to said second tem- 
perature for a desired time interval 


S ess O34 © 6 ® 


keeper. valve to said second position. whereby fluid condensed will be revapor- 

is : one REET ized for recondensation on said inner 

J £506,670. TEMPERATURE CONTRCL- , parts whereby the temperature of said 

| lL. [f° # ®R2£1" oi LING VALVE. William L. McGrath, Syra- W k f J 19 1, A drier-filter unit for use in a re- inner parts will be raised due to the 

: | , i cuse, N. Y., assignor to Carrier Corp. ee. ° une frigerating system, comprising a casing heat of condensation, of thereafter ex- 
we ce ea 9. In an air conditioning system, the having refrigerant inlet and outlet open- jausting said fluid from said casing, an 
¥e , - - combination of an air conditioning unit 2,557,101. AIRCRAFT COOLING SYS- ings, a perforated tube extending axially of thereafter introducing into said cas 
*é 7 @ containing a heat exchange member, a TEM AND METHOD. Waldemar F. within the casing and having its end por- jing g non-aqueous vapor at a pressur 
re | — line for the passage of conditioning Mayer, Los Angeles, Calif., assignor to tions supported in the end walls of the nq a temperature at which it will no‘ 
ee medium to said member, a second line for The Garrett Corp., Los Angeles, Calif., a casing, a perforated cylinder encircling condense in said casing. 

1. In apparatus of the character de- withdrawing conditioning medium from corporation of California. Application said tube except at its end portions, ti d 
scribed, a combination evaporator and said member, a valve in said first line to April 3, 1950, Serial No,' 153,626. 47 Claims. plates closing the space between the ends (To Be Continued) 
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Horn Tooting Builds Business 


Letter to Prospects, Listing Firm’s Qualifications, 


Equipment, Personnel Sells Many Jobs Without Bid 


SPRINGFIELD, Mo.—Sending out 
a six to 10-page “letter” which lists 
completely all of the refrigeration 
equipment, tools, service facilities, 
personnel and experience which the 
customer can depend upon has 
helped James E. Dameron, head of 
Dameron Electric Co. here, to win 
major-scale refrigeration contracts. 

Dameron developed his novel “‘let- 
ter approach” himself when he found 
that he had lost out on several profit- 
able contracts due simply to the fact 
that the potential customer was un- 
familiar with the firm. 


DECIDED TO TOOT FIRM’S 
OWN HORN 


“In most instances I knew that I was 
better equipped for the job than the 
firm which won the final approval,” 
he declared, ‘“‘and therefore, we de- 
cided to toot our own horn in such 
a way that the prospect could not 
fail to appreciate what we had to 
offer.” 

The letter which Dameron has 
found chiefly effective is simply a 
multiple-page, individually typewrit- 
ten letter, carrying his own signa- 
ture. Often, he sends this letter long 
in advance of bid notification, and 
has won 75% of his contracts on a 
direct award, rather than bidding 
against other contractors. 

The southern Missouri refrigeration 
contractor subscribes to Dodge re- 
ports, reads construction news close- 
ly, and follows up every lead immedi- 
ately. Before writing his letter, how- 
ever, he hops into his car, drives to 
the site of the new building, restau- 
rant, hotel, plant, etc., and estimates 
everything possible which will inter- 
est the owner. If he can get hold of 
the plans, he looks these over as well. 


IMPORTANT TO LEARN ABOUT 
REFRIGERATION NEEDS 


“The important thing, I have found, 
is to learn as much as possible about 
what type of refrigeration will be 
needed and what it will be used for,” 
he said. 

Then, allocating sufficient time to 
do a thorough job, the refrigeration 
dealer sits down and begins dictating 
his approach letter to whomever has 
the authority to call in the Dameron 
firm. The letter first introduces 
Dameron himself, gives some facts 
about his firm and the major install- 
ations which have been. made during 
the past five years, and then follows 


up with pages which are a complete 
inventory of personnel and equip- 
ment. 

Typed into the letter are the names 
of all equipment in the shop, a de- 
scription of trucks, service and re- 
pair equipment, etc. Even listed are 
such items as pipe benders, lathes, 
drill presses, and pipe threaders. 

One of the most important points 
is the inclusion of a list of actual 
parts and materials on hand, which 
will go into the proposed job. Every 
such letter points up the fact that 
Dameron Electric Co. has 10 install- 
ation men on the payroll, and that 
this makes it unnecessary for the 
firm to subcontract any part of the 
work. 

“We have been surprised at the 
amount of weight which this state- 
ment carries,” Dameron said. ‘With 
construction costs so high at present, 
plus the need to get a building com- 
pleted rapidly, few builders or own- 
ers are willing to risk being held up 
by some subcontractor.” 


LETTERS GO SPECIAL DELIVERY 
AND REGISTERED 


Dameron sends out every such let- 
ter special delivery, registered mail, 
and finds that this always makes a 
good impression, and guarantees that 
the letter will be read. Then he backs 
and waits for the reaction. Usually, 
this is a telephone call, and an in- 
vitation to come in and talk over the 
proposed job “in person’. As pointed 
out above, it is not unusual for 
Dameron to get the go-ahead im- 
mediately where the original plan 
was to set it up on an open-bid basis. 

“It usually requires one or two 
personal calls before we convince the 
prospect that it is wise to turn over 
the entire installation to us,’ Dam- 
eron said. “However, when we can 
back up every statement in the ap- 
proach letter at the time the pros- 
pect visits our plant, we build a lot 
of confidence, and often the cus- 
tomer decides to sign the contract 
right there and then.” 

Dameron often includes _photo- 
graphs in his “approach letters” par- 
ticularly where he has on hand pic- 
tures of an installation which is in 
some way akin to the job at hand. 
The combination of photographs, the 
complete inventory of tools, parts, 
service, and experience cannot be ex- 
celled, as a “business-builder’’ Dam- 


“Positions Wanted’’ $5.00 
Limit 50 words. 10¢ per 


RATES for 
per insertion. 
word over 50. 

RATES for all other classifications $7.50 
per insertion. Limit 50 words. 15¢ per 
word over 50. 

ADVERTISEMENTS set in usual classi- 
fied style. Box addresses count as five 
words, other addresses by actual word 
count. Please send payment with order. 


POSITIONS WANTED 


COULD YOU use a man who is creative; 
whose promotion and writing ability have 
been proven with one of the _ largest 
manufacturers in the refrigeration field; 
who has been a factor in the building 
f one of the country’s most successful 
ommercial distributor operations; who 
an train salesmen; who has a success- 
‘ul sales background; who is interested in 
tiaking money? This man (35 years old) 
is now available. Write BOX 3804, Air 
‘ »nditioning & Refrigeration News. 


POSITIONS AVAILABLE 


S\LESMAN ON ref. fixtures & butcher 
Si pplies, capable of training, and hand- 
lig our Iowa sales, give full information. 
C L. PERCIVAL REFRIGERATOR CO., 
B one, Iowa. 


D°‘SIGN ENGINEER—with refrigeration 
ai conditioning experience. Must be good 
d@aftsman, familiar with design and in- 
St llation for large Carrier distributor. 
E cellent opportunity in Southern Indiana. 
Vrite BOX 3802, Air Conditioning & 
R frigeration News. 


M NUFACTURER’S REPRESENTATIVE 
tc represent exclusive refrigeration spe- 
e ity. Closed territory with dealers 
a eady established. Give qualifications 
® d complete information. Write BOX 
: 5, Air Conditioning & Refrigeration 
) ws. 


’ AJOR AIR conditioning and refrigera- 
' on manufacturer, in New England, needs 
sign engineers with three to ten years’ 
perience—to conduct research, develop- 
‘nt and production engineering work on 
en and hermetic compressors, central- 
ant air conditioners, room coolers, prod- 
t coolers, and refrigerant and water 
ils of all types. Write BOX 3806, Air 
nditioning & Refrigeration News, de- 
‘ribing education, training and experi- 
‘ice, and giving business and personal 
1 ferences. 


CLASSIFIED ADVERTISING 


eron believes. 


WANTED TO _ buy—5-hp. compressors 
high suction, air conditioning evaporator 
% hp. up with fan or blower assembly, 
1%-hp. to 5-hp. sealed motor-compressor 
for air conditioning, complete machineries, 
equipment to manufacture showcases, 
package type air conditioners. All above, 
new or re-built. Write MEELEX, 1448-B 
Quezon Blvd., Manila, P. I. 


EQUIPMENT WANTED 


EQUIPMENT FOR SALE 


%-HP open and sealed type prominent 
brands condensing units complete: brand 
new; limited quantity; act now; $52. each 
FOB New York; write for specifications 
other sizes also available; MANN RE- 
FRIGERATION SUPPLY CO.. 15 Astor 
Place, New York 3, N. Y. 


FOR SALE—while they last—standard 
makes—new hermetic units—static & fan- 
cooled cond. %, %, %, %4, 4%. Open Units— 
%—%—'. Relays—%—%—%—|49—also 
overload protectors. #673 Methyl T.X.V. 
Capacitors in jet-black steel case 190-240 
mfd. Small hermetic driers. 4” fi1.—7%” 
overall Driers. Household Cold Control 
—w/Knob & plate. Also other parts and 
supplies. Send for our latest list and 
prices. Sold on money back guarantee. 
WALTER W. STARR, 2833 Lincoln Ave.. 
Chicago, IIl. 


NEW PROMINENT brand air-cooled con- 
densing unit, 4 hp. to 3 hp., and blower 
coils ranging from 2,100 B.t.u.’s to 9,700 
B.t.u.’s. Surplus inventory priced 25% be- 
low distributor's cost. Write for particu- 
lars. C. E. SUNDBERG CO., 615 W. 79th 
St., Chicago 20, Ill. 


model 5H Chrysler Airtemp 
radial compressor, 25HP, including one 
group F set coil isolation pads. Will 
sacrifice. BOX 3807, Air Conditioning & 
Refrigeration News. 


MISCELLANEOUS 


SALE—One 


NORGE SEALED units remanufactured 
or exchanged—all models 1939 through 
1946, $49.50. Ship inoperative units to us 
freight collect. Replacement will go for- 
ward immediately freight collect. All re- 
placement units are charged with Freon- 
12 and covered by a one year warranty. 
NORD HERMETIC CO., 1701 San Leandro 
Bivd., San Leandro, California. 


Government Contracts 


PROCUREMENT INFORMATION 


The following is a list of proposed procurements issued by the 
various indicated U. S. Government provarement offices. This 
list is compiled and made available daily on a free pick-up basis. 
Prospective bidders may obtain complete bid sets by a request 
to the purchasing office under which the purchase is listed in 
this Synopsis. Be sure to identify completely the bid invitation 
you wish by including in your request the item description, the 
invitation number or reference number and the opening date. 
This will save time in filling your request. For reasons of 
economy, specifications are normally not included with the bid 
invitations unless the specification is a new one. First time 
bidders on a particular item should request a copy of applicable 
=—* and drawings at the time the request for a bid 
Ss made. 


DEPARTMENT OF DEFENSE 


It is not necessary to refer solely to the issuing office for 
additional data on a bid invitation issued by any of the follow- 
ing U. S. Army Ordnance Offices: @rdnance Tank Automotive 
Center; Detroit Arsenal; Frankford Arsenal; Picatinny Arsenal; 
Raritan Arsenal; Rock Island Arsenal; Springfield Armory; 
Watertown Arsenal; and Watervliet Arsenal. Complete informa- 
tion on any purchase listed by any of those offices alone can be 
obtained from the Ordnance District Office nearest you. Its ad- 
dress is on file in your nearest Department of Commerce Field 
Office. Do not ask an Ordnance District Office for information 
on a purchase unless it is listed by one of the above-named 
offices. Ordnance District Offices do not have information on 
any other purchases. 


Invitations for Bids numbers will be followed by the letter 
“a, Requests for proposals or quotations will be indicated in 
if numbered, 


this column by the letter ‘'Q”’ or, the number 


will be followed by the letter ‘‘Q.’’ 
Quantity Invitation Opening 
No. Date 


Navy Purchasing Office, 111 East 16th Street, New York City, 
New York 


Description 


Machine, ice cream freezer 1 ea 9482 20 Sep 51 
District Engineer—St. Louis District—CE—St. Louis 1, Mo. 
Sink, photographic, stainless 30 ea (ENG-23- 17 Sep 51 
steel, with storage cabinet 065-52-136B) 
adjustable temp. control, 110 
volt, 60 cycle, for three 30 x 40 
inch trays, Zarkin Machine 
Co. model Zenith 5-BC or equal 
Valve thermostat control, 300 ea (ENG-23- 11 Sep 51 


automatic NPT, female in- 065-52-116R) 
let and outlet, 2 inch Warren 
Barr Supply or equal 
Valve, brass, Globe, plug disc, 
300 lb. pressure, % in. 


500 ea (ENG-23- 


17 Sep 51 
065-52-123B 


Sacramento Air Material Area, McClellan Air Force Base, Me- 
Clellan, Calif. 


i. 


Valves, unions, plugs and etc. 91 items (17A-52- 13 Sep 51 


San Francisco District Corps Engineers, USAR, 1 Powell St., 
San Francisco, Calif. 


Tubing. copper, seamless, 5000 ft. (04-203- 14 Sep 51 
1% in. 2-295) 

Tubing, copper, seamless, 4 in. 2000 ft. Cs 14 Sep 51 
Tubing, copper, seamless, 5 in. 1500 ft. cz 14 Sep 51 
Purchasing And Contracting Officer, White Sands Proving 
Ground, Las Cruces, New Mexico 

Test chamber, atmospheric 1 R and D 246Q 1 Oct 51 


24 by 24 by 24 in., temp range 
minus 100 to plus 200 degrees 
Faren., humidity control, 
pressure range from atmos- 
pheric to equivalent of 80,000 ft. 


Philadelphia District, Corps of Engineers, 121 N. Broad St., 


Philadelphia, Pa. 
Door, refrigerated warehouse, (ENG36- 17 Sep 51 
109-52-23) 


sets of two-walk in type 


GENERAL SERVICES ADMINISTRATION 
Quantity Reference App. Bid 
No. ate 


Regional Information Officer, Region 2, General Services Ad- 
ministration, 250 Hudson St., New York 13, New York 


260 sts 


Description 


Installation of water cooler 1 ea PBS-31009 9-10-51 
Installation of water cooler 1 ea PBS-31011 9-10-51 
Installation of water cooler 1 ea PBS-31010 9-10-51 


General Services Administration, Regional Information Officer, 
Room 528, U. S. Court House, Chicago 4, Illinois 


Refrigerators 33 ea CHD-1019 9-19-51 
U. S. DEPARTMENT OF COMMERCE 
Description Quantity Reference Sap. Bid 

No. ate 
Chief, Procurement Branch, Civil Aeronautics Administration, 
Alaska Sup. Br., 414 First Ave. So., Seattle 4, Washington 
Ventilator 2 ea 852-10 9-13-51 
Ventilator, roof 1 ea 852-10 9-13-51 
Fan, 500 C.P.M. 1 ea 852-11 9-14-51 
Thermostat, fan 1 ea 852-11 9-14-51 


CONTRACTS AWARDED AS OF AUG. 30, 1951 


Description—Contractor and Address 
Bepeatinent Pw Commerce, Maritime Administration, Washing- 
on . . & 
Evaporators—6—Davis Engineering Corp., 1064 E. Grand St., 
Elizabeth, N. J. 
Navy peperemest, Aviation Supply Office, Oxford Avenue and 
Martin’s Mill Road, Philadelphia i1. Pennsylvania 
Tubing: seamless, copper & pipe—51,613 ft., $25,750.—Revere 
Copper & Brass Inc., 1301 Wicomico St., Baltimore, Maryland 
Tubing: seamless copper—122,480 ft., $34,053.—United Wire & 
Supply Co., 1497 Elmwood Ave., Providence, R. I. 


“Casily understandable- 


and a great aid te denice engineers” 


REFRIGERATION PROBLEMS 
AND THEIR SOLUTION 


In four volumes, J-1, J-2, J-3, and J-4 


by Paul Reed 


tion. 


Handy, practical, reference information for the refrigeration 
service engineer, ‘Refrigeration Problems and Their Solution” 
is written and illustrated so as to be of interest to salesmen, 
users, and others who want a fuller knowledge of refrigera- 


You'll like the way Paul Reed has organized his material . . . 


and he writes clearly, making these books easy to understand 
and a pleasure to read. And because Paul Reed has such a wealth of practical knowl- 
edge of refrigeration, and years of experience behind him, you'll find reading these 
books the next best thing to a person-to-person chat about your refrigeration problems. 
Conveniently cross-indexed for instant use, ‘‘Refrigeration Problems and Their Solution" 
can provide ‘‘the missing link’’ in your search for authentic advice on ‘‘how to make 


it work.” 


VOLUME 1 


Measuring Temperature; What Heat Is; Tempera- 
ture-Pressure Relationships; Components In the 
Compression Cycle; Expansion Valves and Their 
Properties; Capillary Tube; Float Valves; Heat 
Exchangers; Oil-Refrigerant Mixtures; Control 
Settings; Air Circulation; Multiple Systems; etc. 


VOLUME 2 


Condensers; Compressor Shaft Seals; Defrosting 
Evaporators; Compressor Oil; Charging Refrig- 
erant; Humidity and Air Circulation; Carbon 
Dioxide; Use of Gauges; Trouble-Shooting; 
Preventive Maintenance; Control of Moisture; 
Leaks; Care of V-Belts; Lapping Seals, Plates; 
Service Charts. 


VOLUME 3 


Lost Time and Short Cuts; Refrigerants and 
Tables; Mollier Chart; Two and Three Stage 
Compression; Leaks and Moisture; Electric Cur- 
rents; Single and Three Phase Systems; Motor 
Troubles; etc. 


VOLUME 4 


Cleaning Parts Before Repairs; Compressor 
Noise; Compressors In Parallel; Frozen Compres- 
tors; Service Problems; Overloaded Motors; 
Making Money In the Service Business; Absorp- 
tion; Evaporative Cooling; The Heat Pump; 
Comparative Cost of Fuels. 


In Four Volumes J-1, J-2, J-3, J-4 


$1.50 per Volume 
USE THIS HANDY FORM 


Business News Publishing Co. 
450 W. Fort St., Detroit 26, Mich. 


Please send Paul Reed's books as follows: 


copies J-1, $1.50 each 
copies J-2, $1.50 each 
copies J-3, $1.50 each 
copies J-4, $1.50 each 


C Bill me 


enclosed * 


Address 


Me <td de eeeuserves Tite  ioser 


State 


*Books sent post-paid if remittance accompanies 
order. 9-10-51 
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UMW Tries To Organize 
Webber Appliance Employes 


INDIANAPOLIS—John L. Lewis’ 
United Mine Workers are attempting 
to organize the employes of the 
Webber Appliance Co., Inc. here. 

The firm, headed by Robert C. 
Webber, manufactures the Webber 
home freezer and sells appliances at 
retail. 

Forest W. Gasaway, local repre- 
sentative for UMW District 50, in- 
formed Webber last month that a 
majority of his employes had signed 
pledge cards with the union. He re- 
quested that he and Webber arrange 
to negotiate a contract. 

Webber replied that he would 
negotiate only if the National Labor 
Relations Board certified that the 
union had such a majority. 

This is not possible, however, in 
the case of the UMW. John L. Lewis 
has refused to sign the non-com- 
munist pledge required by the NLRB 
for recognition. Therefore, the union 
has no standing with the board. 

After his refusal to negotiate, 11 
of Webber’s 33 employes went on 
strike. They picketed the store bear- 
ing placards labelling Webber as 
“unfair” to UMW District 50. 

The remainder of the employes 
stayed at their jobs and the busi- 
ness has continued to function. 

Webber declared, “Our firm would 
welcome any union of our employes 
that is recognized by the U. S. 
government. All we ask is that the 
National Labor Relations Board con- 
duct the election to certify the 
union.” 

Local newspaper columnists have 
supported Webber's position and 
termed the strike a ‘wildcat affair.” 


Eston Appoints George Schnier 


LOS ANGELES—Eston Chem- 
icals, Inc. here has announced the 
appointment of George A. Schnier as 
sales manager of refrigerants for 
the western division. He has had 
extensive experience in both sales 
and installation work in the refrig- 
eration field, it was reported. 


® tributor will establish his own rules 


CUT ANY SIZE OR SHAPE 


Curve, straight, irreguilar—every shape cut accu- 
rately. Precision circles any size from '4” to 6”. 
This accurate, practical tool is needed in every 
tool kit for gaskets, discs, shims, patterns, 
designs, odd shapes and straight strips from 
cloth, board, fibre, foil, leather, rubber, paper 
or any pliable sheet material. Sturdy construc- 
tion. Easy to use. Thousands in use by indi- 
| viduals and largest concerns. Complete with 
cutting board, blades, pivot pins—only $7.80 
postpaid (Check or money order) on money-back 
guarantee of satisfaction. Send for your Spear- 
head Cutter TODAY. Also available up to 60” 
capacity. 


| ZIMMERMAN PACKING CO. 


Dept. 12, Spearhead Div. 
Cincinnati 12, Ohio 


| IRO stands for ) 


Fast, dependable, 
world-wide service. 


Refrigeration and 
Air Conditioning parts 


and supplies. 
Write for current Catalog 


AIRO SUPPLY Co. 


2732 N. Ashland Ave., Chicago 14, Ill. 


Excise Taxes-- 


(Concluded from Page 1, Column 5) 


consisting of a hermetic condensing 
unit, evaporator, connecting tubes, 
and miscellaneous equipment—not 
taxable when sold separately as as- 
sembled units. However, if various 
components thereof are merely 
gathered together and sold in an un- 
assembled or “knock down” condi- 
tion, tax will apply to such refrig- 
erator components as are named 
under Section 3405(b) of the code. 

14. Where any of the non-taxable 
articles listed above are incorporated 
in or with the assembly of a taxable 
article, the manufacturer of the tax- 
able article is liable for the tax on 
his entire selling price thereof, in- 
cluding in the price any charges for 
the non-taxable components. 


G-E Launches Major 
Appliance Campaign 


BRIDGEPORT, Conn.—The biggest 
sales campaign in the history of the 
General Electric Major Appliance 
Div. will be launched by the com- 
pany and its 60 major appliance dis- 
tributors Sept. 17. 

Over 1,000 of the company’s dealers 
and distributor salesmen will have 
an opportunity to win expense-paid 
holidays in New York or San Fran- 
cisco for their sales achievements 
during the period between Sept. 1 
and Nov. 30. 

The trips will be awarded for best- 
balanced sales performances. In or- 
der to qualify, distributors and re- 
tailers must accomplish a realiza- 


Andrews Becomes Branch 
Mgr. for General Controls 


GLENDALE, Calif.—S. D. An- 
drews, who joined General Controls 
Co. of Glendale three years ago as 
an employe in the 
company’s San 
Francisco branch, 
has been appointed 
branch manager 
of the Dallas, Tex. 
office, J. F. Ray, 
vice president in 
charge of _ sales, 
announced re- 
cently. 

Andrews will re- 
place Robert 
Farmer who will return to the Glen- 
dale plant where he will be a factory 
engineer. 

Prior to joining General Controls, 
Andrews was a partner in a firm 
specializing in the installation of 
industrial lubricating equipment. ; 


B & W In New Offices; 


Improves Sales Service 


S. D. Andrews 


LOS ANGELES—Improved sales 
service for users, fabricators, and dis- 
tributors of B&W seamless and weld- 
ed stainless alloy and carbon steel 
tubing wil be offered through the 
Babcock & Wilcox Tube Co.’s new 
sales headquarters here. 

The company’s Pacific coast office, 
formerly located at 714 Olympic 
Blvd., will now be in much larger 
quarters in the Lawson-Chipman 
Bldg., which is located at 1111 Wil- 
shire Blvd. 


GOR 18 Permits Price Adjustments of 
Discriminatory Ceilings Under OPS 


WASHINGTON, D. C. — Sellers 
whose ceiling prices involve an un- 
lawful’ discrimination under’ the 
Robinson-Patman Act are permitted 
to adjust them under terms of Gen- 
eral Overriding Regulation 18 which 
was made effective on Sept. 4 by the 
Office of Price Stabilization. 

The Robinson-Patman Act pro- 
hibits discrimination in sales prices 
to different purchasers which might 
tend to lessen competition or create 
a monopoly, unless such prices are 
based on reasonable differences in 
conditions of sale. 

To meet this problem, GOR 18 pro- 
vides that the seller may apply for 
permission to increase such prices 
provided there is an off-setting de- 
crease in other prices, restoring him 
to the same total sales level he had 
during a representative period before 
the application. 

Application for relief under GOR 
18 may be made by sellers: 

Who have been found to have dis- 
criminated in price between different 
purchasers in violation of the Robin- 
son-Patman Act, 

Who have reasonable grounds, sup- 
ported by an opinion of counsel, to 
believe that the maintenance of their 
existing price differentials would be 
a discrimination between different 
purchasers, 

Who find that the elimination of 
such discrimination by increasing 
prices to favored purchasers is pro- 
hibited by OPS regulations. 

In their applications they must 
provide: 


A statement of the commodities 
or services affected, : 

A copy of an FTC or court find- 
ing that they are in violation of the 
Robinson-Patman Act or the grounds 
on which they believe that such a 
violation would take place supported 
by an opinion of counsel, 

A statement of ceiling prices of 
the commodities or services affected 
to each class of purchaser, 

A statement of the gross volume of 
sales to each class of purchaser for 
the period during which the price 
structure was in effect or for one 


full calendar or fiscal year prior to 


the application, and 

The proposed adjusted ceiling 
prices and the assumptions whicn 
lead the sellers to expect that the 
proposed prices decreases to one or 
more classes of purchasers will bal- 
ance the proposed increases. 


Kritzer Appoints 5 New 
Sales Representatives 


CHICAGO—Kritzer Radiant Coils, 
Inc. of Chicago has appointed five 
new sales representatives in various 
parts of the country. 

They are: Federal Supply Co., 
Oklahoma City; H. L. McMurry & 
Co., Jacksonville, Fla., with branch 
offices in Miami and Tampa; H. M. 
Ludlow, Jackson, Miss.; Lefler Wyo- 
mont Supply Co., Billings, Mont.; and 
Edward R. Stephen, Charlestown, 
Mass. 


tion of quota on a majority of the 
company’s major appliance lines. 

Called the “Road Race Jamboree,” 
the campaign will be run in two sec- 
tions—for distributors and dealers 
east of the Mississippi river and for 
those west of the river. Each dis- | 
tributor will be assigned an ancient 
automobile, which will run in simu- 
lated races between New York and 
San Francisco. 

While General Electric will man- 
age the distributor race, each dis- 


for the dealer races. The campaign 
has been designed so that all partici- 
pants can tie in with individual 
product line promotions which are 
scheduled to break in this period. | 

The Jamboree was kicked off Aug. 
27 at distributor meetings in Bridge- 
port and Dallas. C. W. Theleen, man- 
ager of sales, and A. J. Brock, mer- 
chandising manager, respectively, 
conducted the meetings. Subsequent 
distributor meetings were held in Chi- 
cago, San Francisco, Cleveland, and 
Denver. 

In charge of the campaign will be | 
Cc. L. Bixby, Jr., a member of the | 
sales education section of the Major | 
Appliance Div. E. H. Norling is man- | 
ager of the section. 


Miami’s Newest Hotel 
Features Air Conditioning 


MIAMI, Fla.—Air conditioning is a 
feature of this city’s first new hotel 
in 26 years—the Biscayne Terrace. 

The hotel was designed by Albert | 
N. Anis and associate Melvin Gross- 
man. General contractor was Edward 
M. Fleming Construction Co. of Mi- | 
ami. Air conditioning was handled by | 
Hill-York Co., also of Miami. 

Public places such as the beauty | 
shop, barber shop, and card room, | 
are cooled by Marlo air conditioning 
units. 

Top floor contains the convention | 
and recreation room. It has its own | 
kitchen, solarium, and open terrace, | 
and is capable of accommodating 300 
at banquet or 600 for theater seating. 


ARE YOU CHANGING YOUR ADDRESS? 


If you are planning to move or want the NEWS sent to a 
different address, please use this coupon. Saves time and 
assures you uninterrupted service. Copy old address from 
NEWS wrapper if possible. 


Ty DURAND GES cccccccccccndbcdccbnssecacsenss 
This information helps us to make the NEWS serve you better. 


Send to: AIR CONDITIONING & REFRIGERATION NEWS, 450 W. Fort St., Detroit 26, Mich. 


New address: 


~~ @® 
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BUSH MFG. CO. 


WEST HARTFORD, CONNECTICUT 


buy the Best-and 


You get more VALUE when you specify 
cooling and air conditioning units with 


The efficiency of any commercial refrigeration or air comdi- 
tioning system is largely determined by the low side finned c»il. 
Bush Finned Coils insure maximum efficiency by (1) provid- 
ing a perfect and permanent bond between fin and tube 2) 
producing maximum air turbulance for high K factor with 
minimum static loss (3) guaranteeing life-time rigidity of the 
coil with Bush interlocking spacing fingers. Whether your 
problem is cooling, heating or dehumidification it will pay 
you to specify a unit equipped with a Bush Finned Cc'!. A 
complete range of sizes and fin spacings is available. 


HEAT TRANSFER PRODUCTS 
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